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ENTERING UNITED STATES 


Fred S. James & Company of New York 
Appointed United States Managers 
of Assurances Generales. 


Details are rapidly being perfected for 
entering the Compagnie d’Assurances 
Generales of Paris, in New York State, 
and it igs anticipated the required de 
posit of $500,000 will be made, and other 
formalities preliminary to the granting 


of a license, completed within a very | 


short time. 

Fred S. James and Company, ihe 
widely known underwriting firm of Chi- 
cago and New York, have been appoint- 
ed United States managers for the ccr- 
poration, the operations of which will 
be directed from this city. Mr. Jaimes 
concluded the arrangement for repre- 
sentation which had been in progress 
for some time, during his recent trip 
abroad. 

The Compagnie d’Assurances Gener- 
ales ig the oldest of the French fire in- 
surance institutions, having been forn- 
ed in 1819, and during its long exist- 
ence has enjoyed an unblemished repu- 
tation for honorable business dealing. 
its paid up capital and reserves exceei 
$5,000,000, and every department of iis 
activities is carefully safeguarded. 

The directorate of the company is 
made up of some of the foremost finau- 
cial and commercial men of France 4s 
their names and associations indicate, 
to wit: 

Le Baron de Neuflize, president, 
banker, regent of the Bank of France, 
administrator of the Paris-Lyon-Medi- 
terranean Railroad; Jean Hottingucr, 
vice-president, banker, administrator 
of the Bastern Railroad; Amedee Du- 
faure, ex-Deputy inspector; Ernest 
Schweisguth, ex-manufacturer ; Le 
Baron Edouard de Rothschild, banker, 
regent of the Bank of France, president 
of the board of administration of the 
Northern Railroad; Ernest Mallet, 
banker, regent of the Bank of France; 
A. Denfert-Rochereau, administrator of 
the French Society of Reports and 
Depots; First Vicomte Jean de Courcy, 
Proprietaire. The manager of the com- 
pany is M. P. Le Vasseur. 

Once licensed in New York it is the 
purpose of Messrs. James and Compauy 
tc enter the Assurances Generales in 
the New England, Middle and Centrai 
Western States, all local representa 
tives reporting direct to headquarters at 
New York City. The company, cf 
course, will be operated upon a stricily 
tariff basis, and will seek membership 
in the Western Union. 

The United States trustees are now 
being selected and their names will be 
made public within a day or two. As- 
surance is given that they will be men 
of first rank in the financial and indus- 
trial. worlds. 

No underwriting firm in this country 
is better known that Fred S. James 

(Continued on page 12.) 





DIRECTORY OF DEPARTMENTS 


Life Insurance. . . 


Fire Insurance 
Casualty & Surety 


New York and Boston, Thursday, March 17, 1910. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 

$27,307,672 
14,924,836 
1,200 006 
11,182,836 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Cunflagration surplus. . poe vie 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


(nsures against loss of real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. : 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 

Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 

Amount Allowed by the New York Law 


Seventh Annual Statement, January |, 
W. C. BALDWIN, President 


ASSETS LIABILITIES 


Liabilities to Policy Holders. 
Capital Stock $1,000,000.00 


Unassigned 
Funds ... 955, 124. 70 


Leaving a sum for security to Policy 
tmp in Excess of Legal Lia- 
bilities of beanie 


1910 


Real Estate $21,697,064.82 
Mortgage Loans 

Loans Secured by Collateral . 
Loans to Policy Holders. . 


—_ and Stocks 


y nl Interest and Rents . 
Due and Deferred Premiums 


3,565,544. 82 
5,3 16,057.00 
711,114.62 
176,274.24 
270,977.15 


$23,652. 189.52 


1,995, 124.70 


$23,652,189.52 


| John M. Parker, 
|& Liability Department 











$3.00 a Year; l5c. per Copy 


RATES ON ATTRACTIVE POLICY 


BY CONN. 
Scnedule of Values—Limit on Term 
Policies—Changed From $100,000 to 

$40,000. 


REDUCED GENERAL. 


The Connecticut General Life an- 
nounces a of the 
Term policies from $100,000 to $40,000, 
his action being due to 
duction in the premium rates on 
contracts. The schedule of rates per $1,- 
000 insurance on 10-year 


reduction limit on 
a materia] re- 
such 


term contracts 
such policies being exchangeable with- 
out medical examination during the first 
five years to any regular plan issued by 
the company are given herewith: 
Age. Prem. Age. Prem. Age 
20 .. $9.70 o2 ..$11.08 14 

9.78 oo .. 11.26 45 

9.85 11.48 46 

9.94 11.70 47 

10.03 Be xs 96 48 

10.13 7 .. 2a 49 

10.23 ‘ 

10.34 

10.46 

10.59 

10.74 


10.90 


Prem 
. .$15.69 
16.48 


17.40 


Twenty Payment Rates Reduced. 
March 15. th: 
reduction 


Commencing Conecti- 
cut General announces a 
non-participating rates on Life 20 pay- 
endowment addition plan l 
hew premiums being as follows: 

Age. Prem. Age. Prem 


on . -$28.28 34 $36. 


ments 


99 


Schedules of Values. 

A sample 
the contract 
the end of the 
that date accumulates an 
value, which at the 20th year amounts 
to $297. At the end of the 20th year 
the assured may take either of the fol- 
lowing options: Paid up policy for $i,- 
and $297 in cash; or paid up policy 
$1,461; cash $923 Should the 


policy at age 40 shows that 
becomes fully paid up at 
fourteenth year and from 
“extra” cash 


OOO 


tor 
Hartford Insurance Institute, 
of 


No. 
ober 


From The Insurance Institute 
Hartford we have received Vol, 2 
1 covering its proceedinzs from Oct 
1909 to January 1, 1910. 

Among those who addressed the in- 
stitute during the period were: James 
V. Barry, Insurance Commissioner for 
Michigan; Henry E. Hess, former man- 
ager New York Fire Insurance Ex- 
change; A. J. Birdseye, zeneral agent 
Mutual Benefit Life; E. T. Cairns, gen- 
eral agent North British & Mercantile; 
Jr. secretary Accident 
Aetna Life; 
Chas. E. Littlefield ex-Congressman 
from Maine; W. B. Medlicott, general 
agent Atlas of London. 








9 
= 


second option be chosen evidence of in- 
surability will be required for the addi- 
are given herewith: 

Twenty Year Settlements. 





Settlements at the end cf 20 years 

tional insurance. 
1 2 3 

és si ae ae%e8 
23 Es ES £acs3 
20 $596 $1,417 $186 
21 605 1,426 187 
22 615 1,433 188 
20 625 1,439 189 
24 644 1,443 198 
25 660 1,446 204 
26 672 1,447 206 
27 683 1,448 207 
28 694 1,449 Z08 
29 718 1,448 221 
40) 733 1,447 225 
3 745 1,446 226 
32 766 1,445 235 
33 784 1,445 242 
34 799 1,444 245 
35 821 1,445 255 
26 839 1,446 261 
37 S58 1,448 268 
3S 880 1.451 278 
9 896 1,455 282 
40 923 1,461 297 
41 946 1,469 07 
42 967 1,479 316 
45 993 1,491 330 
$4 1,019 1,505 343 
$5 1.048 1,521 360 
$6 1,077 1,541 377 
47 1,107 1,563 395 
$5 1,144 1,588 420 
40 1,180 1,616 145 
5 1,222 1,648 i776 
5] 1,265 1,684 5OT 
52 ot 1,316 1,723 547 
er 61.52 1,367 1,766 588 
54 63.74 1,427 1,814 637 
me <ecléiecs 66.08 1,486 1,866 686 
ho he ae 68.59 1,556 1,922 746 
Bt atees 71.28 1,637 1,983 S17 
ee 74.16 1,72 2,049 S91 
ree 77.24 1,819 2,121 979 
ee 80.54 1,926 2,197 1,077 





AMICABLE LIFE LAUNCHED. 
Texas Comrany Has Strong Directorate 
and Nearly Half Million of Funds 

on Deposit. 
Tuesday of last week was 
in Waco, Texas, being the 


a great day 
time for the 


formal launching of the Amicable 
Life Insurance Company of that city. 

A directorate of some 80 persons has 
been chosen, representing merchants, 
pankers, lumber men, physicians, real 
estate and insurance men, ministers, 
professors, editors, ete.; in fact it would 
be difficult to select a board more com- 
pletely embodying various lines of busi- 


ness and occupation. 

The company had on deposits $420,055 
in three banks, as follows: Exchange 
National, $143,665: First National, $141.- 
G25: Citizens National, $134,735. 

Officers and Commiteees. 

The officers and committees 
are given herewith: 7 

Artemas R. Roberts, president and 2c- 
tuary: J. D. Newton, vice-president; C. 
C. Edwards, J. C. Boynton, L. C. Gibbs 
and M. L. Stallings, vice-presidents; A. 
Rand. Wilson, secretary and assistaat 
ectuary: H. M. Minier, treasurer; Ur. 
G. B. Foscue, medical director; Allan D 
Sanford, ral attorney 


Executive Committee:—Sam 


chosen 


gene 


Sang2r 


R. B. Spencer, Dr. R. H. Eanes, Jno. F. 
Rawe, W. J. Neale, Clint Padgitt, Arte- 
mas R. Roberts 

Finance Committee:—W. W. Cam- 
ron, J. R. Milam, R. T. Dennis, T. J. 
Prim, Artemas R. Roberts 

a Committee:—Artemas R. 
Roberts, A. Rand. Wilson, Allan D. San- 
ford 

Insurance .Committee: Artemas R. 
Reberts, A. Rand. Wilson, Dr. C. Bb 
Foscue 

Auditing Committee:—R. H. Hill A. 


P. M1ssey 


Ragland, Jno 


THE EASTERN Ce ae oe 


LOW PARTIGIPATING RATES| 


THE SLOGAN FOR THE FUTURE. 








Believed Big Field Awaits Mutual Coin- 
pany Which Meets Non-Participat- 
ing Schedule. 


What is conceded to be a strong point 
in competition at the present time is the 
‘elative merit of participating and non- 
participating contracts. 

The advocates of the former conte;d 
that by taking a non-participating poli- 
cy, the assured must pay a premium 
rate for providing a margin for safety, 
or to guard against unexpected happen- 
ings, but that the right to receive the ex- 
paid in case no adverse circum- 
stances, i. e, excessive mortality, un- 
favorable investments, low rates of in- 
terest, large expense ratio, etc., are ex- 
perienced is forfeited under the terms 
of the contract entered into. 

On the other hand, the solicitor for 
a non-participating company will point 
to the extra loading on the premium 
charged by participating companies un- 
der the promise that surplus earnings 
resulting from a saving in mortality, 
interest income and economy in 
management, will be returned to che 
policyholder in the shape of dividends. 
He wil! then specialize on the uncertainty 
of dividends and urge the prospect to 
take a policy in a company where noth- 
ing but guarantees obtain. 

Thus the advocates of both plans are 
able to make out a fairly good case, 
and the prospect is in a worse dilemma 
than when the arguments began. 

A Solution Suggested. 

Discussing this feature with a repre- 
sentative of The Eastern Underwriter, 
lil aggressive, well-posted general agent 
said that some day one of the progres- 
sive mutual companies, or companies 
operating on the participating plan, 
would announce rates as low as those 
charged by the leading non-participat- 
ing offices with the additional pri- 
vision that any savings accruing to the 
eredit of policvholders would be return- 
ed in the shape of dividends. 

He 


Cess 


eXx- 


cess 


called attention to several mutual 


companies and asked the following 
question: 

“Why should these companies hesi- 
tate to announce rates of premium 


meeting those of non-participating com- 
panies and at the same time have the 
liey contracts participate in surplus 
earnings?” 

The opinion was ventured that a big 
field awaited a company having nerve 
enough to anncunce such a departure 


We 








Life Insurance Reform in New Yerx. 


The above is the title of a book pub- 
lished by the American Economic As- 
soec’ation of Cambridge, Mass. (William 
If. Price, author), which treats of condi- 
tions in the life insurance business 
prior to and since 1906. From the pub- 
fishers announcement we quote the fol- 
lowing: 

“The greater part of the essay is de- 
voted to the legislation regulating the 
inderwriting practices of the companies 

-their policy contracts, reserves, ex- 
penses, new business, surplus and divi- 
dends. The minimum standard of solv- 
ency shown to be the most funda- 
mental feature of the new legislation, 
while the publicity requirements and 
the limitation of expenses of new busi- 
ness are held to be the reforms most 
needed and most directly beneficial. 
The author commends most, but not atl, 
of the Armstrong legislation.” 





is 





Statement Approved. 

The Pennsylvana Insurance Depart- 
inent has just concluded an examination 
of the Scranton Life and has certified to 
the correctness of that company’s an- 
nual report as of December 31, 1909, 
which showed: Net assets, $584,482. 62; 

iabilities, $520, 108; surplus, $64,374 





March 17, 1910, 











Asset 


Liabilities (including reserve for 1910 dividends’... 
Surplus............- tN eee nena ee eee e eee eeeeeeenetens 
Ine ease of 1909 dividend payments over 1908............. ........ 
Increase of 19 9 total police 
Increase of income, 1 
Increase of Assets during 1900.. ee 
Increase of Insurance in force 1909..........+....s+.0.... 41,.873,443.00 
Surplus reserved for paym’t of 1910 dividends, plus ine. in general surplus, $2, 045. 852.87 

Policy payments in 1909, plus addition to the policy reserve 1 


ROLAND O. LAMB, President 





Incorp. 1862 
Under Laws of 








Le pay —— > eee 
over 1908 $1,805,778 





TWENTY YEARS’ GROWTH 


Assets Surplus Income 
ere rerey $ 0683 $1,799,543 
0 re ee 64,945,610 6, 159, 15: 29" 302' 30] 


Forty-seventh Year ending 
Annual DB December 31, 
Statement 1909 
| re 
OF BOST 
Mutual Life.Insurance Company ——™ 





‘9 ‘3p per cent 
12.3 nr cent 


8,090,: Tos 


3,825.01 


Tne. in force 
45,879,657 
526,045,025 


WALTON L. CROCKER, Secretary 


LE REBT SE TE I A AN ORI Fa 





WILLIAM N. COMPTON 
GENERAL AGENT 





Consistent in 


Growth and Sound 








H. W. BENNETT, President 
W. S. WYNN, Vice-President 


The State Life Insurance Company 


ALBERT SAHM, Treasurer 


INDIANAPOLIS, INDIANA 


GROWTH UNPARALLELED 


Gain in Admitted Assets Surplus 
1907 —— $1,001,409. $27,775.00 
1908 —— $1,023, 700.00 $153,161.00 
1909 — $1, 201,977.14 $314,044.74 


Liberal Commissions 
CHARLES F. “COFFIN, 2nd Vice-Pres., 1231 State Life Building 


EIGHT MILLION DOLLARS IN SECURITIES 


For the Sole Benefit of the Policyh« 


DEPOSITED WITH THE STATE OF INDIANA 
This is $848,861.00 More Than is Requi 


A DIVIDEND PAYING COMPANY 


Renewals on New Plan 


ess All Communications on Agency Matters 


4 
F. COFFIN, 2nd Vice-President 


* : in All Essentials of 
assachusetts 220 BROADWAY NEW YORK Strength 
13so4 910 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets Dec. 31, 1908, $7,378,853.44 Surplus, 1908 $860,562.00 
Assets Dec. 31, 1909, $8,580,830.58 Surplus, 1909 $1,174,606.34 


riders 


ired By Law 


Five State Managers and One Hundred Agents Wanted At Once 
UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Contracts Direct With Company 








The Northwestern 
Mutual Life Insurance Co. 


] 


business are shown by the 





previous history of the Company. 


Cemmenced Business 1858. 








NSURANCE MEN will Note 

cant increase in The North 
new business during the past four years. 
IMPORTANT FACTS relat: 


e si 9 


weste 


ting to this 
ollowing per- 


centage 
of Milwaukee penses Mortality Interest 
1905 12.15 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8S. HATHAWAY, “ecretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 
New Business Paid-For it is capable of eas demonstration that 
1905 - - — $90,834.038 inguresa sao “ e is mpany to 
e The Northwestern's tract 
1906 - - - 98,563,452 with its Dividend Options. Paid-xp and En- 
1907 . - - 102,233,634 dowment Options, tions of Settlement 
and the i an feature. 
1908 * 3 = 109,773,709 _ issues Partnership and Corporation In- 
: suran 
Each year larger than any in the For f “further information or an Agency, 
address 


H. F. NORRIS, 
Superintendent of Agencies. 








OLDEST 
IN AMERICA 





34 Nassau Street 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


New York, N. Y. 














ee oO ene Or oe 


54 











March 17, 1910. 











The Mutual Reserve Life Insurance 
‘ompany has now been in the hands 
receivers for over two years. The 
sport recently filed shows that living 
plicyholders, and those who died since 
1e appointment of the receivers, will 
et nothing at all, and even the death 
aims accrued at the date of the re- 
ivership will not be paid in full. As 
me important litigation is still pend- 
ig, it is indeed doubtful whether even 
ie beneficiaries of the latter will re- 
ive more than a nominal amount. The 
iutual Reserve is a most forcible il- 
istration of the impossibility of as- 
ssment insurance and of the almost 
superable difficulties that confront the 
anagements of such associations in 
ieir efforts to readjust the business to 
legal reserve basis, when the matter 
readjustmeni has been long deferrcd. 
Early Growth Without a Parallel. 
‘he Mutual Reserve was organized in 
‘81. Its promoter and first president 
as Edward B. Harper, a man of 
-emendous energy and great organizing 
bility. His theories of insurance were 
1 wrong, but were so plausible that 
is efforts were attended at first with 
reat apparent success. Everyone is 
wmiliar with the line of argument used 
i-day by numerous assessment organ- 
vations, fraternal and otherwise, whose 
ipid progress is offered as proof cf 
ierit. Never has any other insurance 
rganization grown so rapidly as did the 
jutual Reserve in its earlier years. Or- 
anized in 1881, it wrote $7,632,000 of 
isurance in the first year, and at the 
nd of its tenth complete year, in 1891, 
ad $215,207,910 insurance in force. Five 
years later, in 1896, the insurance on 
ts books had increased to $325,126,000. 
‘his was a record without a parallel. 
sssessment Pian of Emergency Fund. 
The announced purpose of the associa- 
tion was to collect only funds sufficient 
or the payment of death claims, present 
nd future, but the fact was recognized 
hat, as the death rate increased with 
ve, it was necessary to accumulate a 


-erve or emergency fund to provide 
or future mortality. In other words, as 
n assessment organization it was far 
| advance of companies of its kind. At 
he date mentioned, at the close of 1896, 
ts total assets amounted to $5,585,417. 
Surely, here was an example of rapid 
srowth and of tremendous success, both 

insurance in force and in accumulated 
emergency funds. 
nadequate Rates Bring Rapid Decline. 

The management, however, had made 
ne vital mistake—the adoption of in- 
adequate rates. Notwithstanding its 
very rapid growth, its mortality in 1896 
id already reached the rate of 12 per 
.000, and it had become apparent that 
the rates collected would be insufficient 
for permanence. Accordingly, at the 
equest of the Superintendent of In- 
surance, an increase in the schedule of 
ssessments was ordered. The usual re- 
ult followed. The insurance in force 
dropped from $325,000,000 to $301,567,101 
in 1897. This was a tremendous loss for 

single year, marking the decadence 
ind presaging the ultimate doom of the 
association. Two years later, in 1899, 
the insurance in force had fallen to 
$173,714,683. With the decline in mem- 
bership the emergency fund had also 
been rapidly depleted and now amounted 
to less than $4,000,000. One year later, 
at the close of 1900, the books showed 
insurance in force $180,646,239. The ap- 
parent increase of about $7,000,000 was 
due to the absorption in that year of 
the Northwestern Life Assurance Com- 
pany of Chicago, a similar association 
but further advanced in its downward 
career. It was announced at the time 
that $60,000,000 of additional insurance 
was secured by this expedient; and yet, 
notwithstanding a considerable new 
business written, lapses were so great 
hat the increase at the end of the year 
was less than $7,000,000. 

Troubles Crowd Thick and Fast. 
The business of the reinsured compa- 
y was greatly deteriorated; its mortal- 
ty was already in excess of any accept- 

ed table; and the effect of its reinsur- 





ance by the Mutual Reserve was detri- 
mental to the latter, as assessment rein- 
surance schemes always are. The mor- 
tality continued to advance with every 
year; assessments were necessarily in- 
creased to meet increasing death claims; 
and the membership dwindled away 
with marvelous rapidity. At the end of 
the next year, December 31, 1901, the 
insurance in force was only $155,358,627, 
while the death rate of the company 
had jumped to 22.1 per 1,000. It was 
evident that the end of its career as 
an assessment association was near at 
hand. The gross assets had fallen to 
less than $3,000,000 and these were 
notoriously padded. Unpaid death claims 
were rapidly accumulating; the associa- 
tion had been excluded from a number 
of states, and it had become almost im- 
possible to secure new business by legi- 
timate methods. It was imperatively 
necessary to take some step to regain 
the confidence of the public. 

Reincorporation as Legal Reserve. 

Early in 1902 the company was re- 
incorporated on the legal reserve plan. 
Rates were adopted which would have 
been adequate for a new company, but 
the association had fallen into such dis- 
repute, and was so handicapped with 
its burden of deteriorated assessment 
insurance, that it was almost impossible 
to write new business, except by the 
use of advisory board plans, unwarrant- 
ed estimates and other objectionable 
methods. Much of the old assessment 
business was cnanged to a simulation of 
legal reserve by the objectionable meth- 
od of adjusting premiums to age at 
entry, and placing a lien against the 
policy for the reserve that would have 
been accumulated had the new premium 
been collected from the date of the 
original issue of the policy. In the 
meantime, the business in force con- 
tinued to decline, the death rate to in- 
crease and troubles to multiply. 

Insolvency and Receivership. 

It was obvious that the company was 
utterly insolvent, and an examination 
yy the New York Insurance Department 
indicated as much. There was now less 
than $60,000,000 insurance in force, and, 
although the company’s funds had ap- 
parently increased to about $6,000,000 by 
the multiplication of fictitious assets in 
the form of reverse liens, the liabilities 
were greater still. Receivers were ap- 
pointed, and the last stage of its career 
began. 

The report now filed by the receivers 
proves how impossible was the task that 
the management assumed in the attempt 
to convert the concern into a Jpgal re- 
serve company. Of the nominal assets 
of over $6,000,000, the receivers have 
been able to find, in the two years of 
their investigations, only $700,000. Here 
was a company that had started out as 
an assessment organization, and for 
fifteen years had seemed to be a marvel- 
ous success; but unscientific rates, in- 
sufficient to provide for an increasing 
mortality, brought the inevitable result. 
Six years more had sufficed to explode 
the bubble, and a final effort was made 
to secure salvation by adopting adequate 
rates and sound methods. 

No Insurance—Uninsurable. 

The remedy was applied too late, and 
the holders of $60,000,000 of insurance 
were left without protection, most of 
them now uninsurable. 

Arrangements were made, whereby 





for $200,000 during 1910. 





His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 

“It may interest youto know that through a series of ‘advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 19U9; another who produced $127,000 during 1909 and who I am sure will pay 


“The space I bought from you preduced the insurance I desired” 


If this has been his experience, why not yours? Rates furnished on request 
THe EasTesn UNDERWRITER, 105 William St., New York City 


* 








ADEQUACY OF RESERVES. 





Wiibur S. Tupper Says Valuations for 
Life and Disability Policies are ~ 
Based on British Experience. 





In a letter to The Standard relative 
to the experience upon which the rates 
used in conection with the new ‘“Per- 
fect Personal Protection Policy” of the 
Liberty Life is based, also as to the 
adequacy of the standard of valuation, 
Wilbur 8S. Tupper says: 

“As to reserves to be used by the 
New York Department, let me say that 
section 93 of the Insurance Laws of 
the State of New York prescribes a 
standard. This is the British Friendly 
Societies tables, which have long been 
a standard in Great Britain. This stand- 
ard applies to general invalidity in- 
surance of the kind incorporated in our 
new policy. 

“As to the adequacy of this standard 
which we shall conform to in our op- 
erations, I beg leave to call your at- 
tention to the following considerations 
The.old Actuaries or Combined Experi- 
ence tables of mortality embraced ob- 
servations on something like 62,000 
lives. The American Experience table, 
which is generally the standard in this 
country covered observations on some 
60,000 lives, and also took into con- 
s.deration the Combined Experience 
above referred to. Meech’s Table (some- 
times called the 30 companies for 30 
years’ emb acing most painstaking ob- 
servations on 1,027,529 lives. he re- 
sults obtained by the last named work 
did not differ sufficiently from the 
American Experience table to result in 
the adoption of Meech's Tables as the 
official standard of any State in the 
Union. 

“The invalidity or generai health 
tables used as a standard in the State 
of New York cover over three millions 
of observations. There is every reason 
to believe that this vast number of ob- 
servations, obtained under British gov- 
ernmental supervision, is sufficiently 
accurate and ample. As a matter of 
fact, comparison of the first few weeks 
after disablement with similar insur- 
ances in the United States show that the 
rates are likely td be redundant. So 
much for the adequacy of the rates and 
reserves used in the new form of 
policy. * * * 

“another consideration bearing on 


the Postal Life of New York reinsured 
a small proportion of the legal reserve 
policies, while a part of the assessment 
business was taken over by the Amer- 
ican Temperance Life. Those who 
transferred to the latter concern were 
merely jumping from the frying pan 
into the fire, as is usually the case. A 
concern, which reinsures impaired risks 
of a defunct assessment society, is com- 
monly less to be trusted than the orig- 
inal insurer. 





nually. Such a man can get 


five year contract. 





ARE YOU THE MAN? 
WANTED—By one of the wealthiest life insurance com- 
panies in the United States, a large personal writer and organizer 
who can show an Agency record of two millions or better an- 


liberal arrangement and a large salary and bonus under three to 
All communications confidential. 
Address ‘‘ Opportunity,”’’ care The Eastern Underwriter, 


two States for territory, a very 


105 William Street, New York. 








the adequacy of the New York standard 
for our present form of insurance is 
found in the fact that hardiy any of 
the experience from which the table is 
drawn involved medical examination 
and the mercantile inspection required 
by American life insurance companies.” 





UP TO LIFE UNDERWRITERS ASS'N. 





Superintendent Hotchkiss Says Local 
Organization May Decide Case of 
D. E. Osgood. 





The Life Underwriters Association of 
New York will doubtless have a knotty 
problem for solution, either throuzh its 
executive committee or at the next 
monthly meeting. The Association may 
decide whether D. E. Osgood shall re- 
ceive a license to solicit insurance or 
not. 

As announced in The Eastern Under- 
writer of March Superintendent 
Hotchkiss of the New York Insurance 
Department made public his decision 
not to renew the license of D. E. Os- 
good because of the use of “twisting” 
in connection with his work of solicit- 
ing. 

Mr. Osgood believes that the penalty 
is too severe when all the facts in the 
case are taken into consideration. For 
instance, the statement he made was 
not positive, nor orizinal with him, but 
was based on information given by a 
fellow agent, and expressed as such, 

Second, he did not solicit the case 
but merely assisted another to close 
it, acting in a joint capacity 

Third, in writing the letter it was with 
the specific unde: standing that it would 
be read by the manager of the com- 
pany (Equitable) in which the “twisted” 
policy was carried indicating no desire 
to do anything in an underhanded man- 
ner 

Placed Before Hotchkiss. 

With a deire to secure a modification 
of the action of Mr. Hotchkiss, Mr. Os- 
good took up the above points with 
him, and realizing that while acting 
solely within the discretionary power 
afforded him under the statutes, there 
was some doubt as to his lezal right to 
withold a license, the Superintendent 
said that he was willing to carry out 
the wishes of the Life Underwriters 
Association of New York in the matter; 
that is, he would grant the license if 
satisfactory to the Association 

Having gained this concession, Mr. 
Osgood turned his attention to officers 
of the Association and members of the 
Executive Committee before whom he 
reviewed his case. 

Just what the outcome will be is 
problematic but certainly Superinten- 
dent Hotchkiss has placed the local or- 
ganization in a difficult, if not embar- 
rassing situation. It is similar to seek- 
ing forgiveness from the accuser. 


Burnham Estate Small. 


The appraisal of the estate of the 
late Frederick A. Burnham, for many 
years president of the Mutual Reserve 
Life, as filed in the office of the Sur- 
rogate, shows that he left an estate 
amounting to only $28,391.96 in real and 
personal property, after providing for 
some $17,000 of debts, expenses of ad- 
ministration, commissions to executrix, 
ete, 

The receivers for the Mutual Re- 
serve have a suit for the recovery of 
some $200,000 pending against the es- 
tate. 
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TALK GUARANTEED INCOMES 


THEY APPEAL TO THE PUBLIC. 





Beneficiaries Relieved of Care and 
Hazard Incident to Making Profit- 
able Investments. 








With the increasing difficulty in ob- 
ttining channels for the safe and profit- 
able investments of funds, or at least a 
fuller recognition on the part of busi- 
ness men o the care necessary in order 
to make a proper selection and risk in- 
cident thereto, the demand for the guar- 
anteed monthly income policy has cor: 
respondingly grown, making it one of 
the most popular innovations introduced 
in life insurance for many years. There 
is a feature in connection with the plans 
which makes insurance doubly sure. 

Companies recognize this and most of 
them have placed the wherewith in the 
hands of their agents to meet the de- 
mand. If the latter aie awake to 
their best interests, they will talk guar- 
anteed monthly incomes. Agents have 
been heard to state that under this plan 
they have closed cases which have 
“hung fire” for years. 

Use “$50.00 a Month” as Basis. 

The current number of the New York 
Life Bulletin deals with the advisabil- 
itv of talking “guaranteed incomes.” In 


discussing the subject, Vice-President 
suckner says: 
“Those who are making a success of 


this plan do not talk life insurance, they 
talk income. Instead of basing their 
talk on insurance in multiples of $1,000, 


they talk an income of $50.00 a month, 
or multiple thereof. The families of 
ome men can get along after a fashion 
on $50.00 a month, while others ought 
to have $500.00 $50.00, however, is a 

od working basis. $50.00 a month fer 
twenty years will tide the ordinary fam- 
ily over the critical period folowing the 
eath of its head, with whatever other 
earnings or income may be availabie 
from other sources from time to time. 


$50.00 per month will help the children 
turough school, up to the time they be- 
ti self-supporting. The plan too 
voids the n investing and 
caring for a iump sum of money—th 
which in a period of 20 long 
knows to be great. 
“While every man would love to leave 


scessity of 


hazards of 


ars every-one 


Guarantee Life of Texas. 





The annual report of the Guarantee 
Life of Houston, Texas, presented at 
the fourth annual meeting showed as- 


sets of $350,000; surplus $50,000; in- 
surance in force $12,000,000. 
Death losses during 1909 were but 


28 per cent. of the expected, which, fol- 
lowing an actual of 15 per cent. for 
1908, was a most creditable showing 
A dividend to stockholders of 8 per 
cent. was declared. 

Officers and directors 
as follows: 

Jonathan Lane, president; John H. 
Thompson, vice-president and general 
manager; J. S. Rice, second vice-presi- 
dent; Charles Schreiner, third vice 
president; J. F. Wolters, fourth vice- 
president and general attorney; A. J. 
Bell, fifth vieepresident; Charles Boe- 
deker, secretary-treasurer; J. W. Scott» 
medical director; H. W. Cochnower, 
actuary. 

Directors: Jonathan Lane, J. S. Rice, 
J. H. Thompson, John H. Kirby, Joseph 
F. Meyer, H. M. Garwood, Charles 
Boedeker, J. Lewis Thompson, J. F. 
Woiters, S. F. Carter, J. T. Scott, W. 
E. Richards, W. M. Rice, J. V. Neu- 
haus, Houston; Charles Schreiner, 
Kerrville, Texas; A. W. Houston, F. G. 


were elected 


Hillje, San Antonio; E. A. Arnim, Fla- 
tonia; Leonard Tillotson, Sealy; C. F. 
Hellmuth, Bellville; D. C. Giddings, 
Brenham. . 

Finance committee is composed of 
Jonathan Lane, J. S. Rice, J. T. Scott, 
Joseph F. Meyer, Charles Boedeker. 

Executive committee: Jonathan 
Lane, J. H. Thompson, Charles Boe- 


deker, J. V. Neuhaus, S. F. Carter. 


an income to this family, the first ques- 
tion he asks is: 
“What Will it Cost Me?” 

“The answer, of course, depends on 
the kind cf policy selected to produce 
the income—Ordinary Life, Limited- 
Payment Life, or Endowment. The 
figures here given apply to the Ordinary 
Life. They are the maximum cost, as} 
they take no acocunt of the annual divi- 
dends which may be used in any of the 
usual ways named in the policy, and 
which tend to either reduce the cost, or 
increase the income. Another point in 
this connection should be borne in mind, 
The policy contains all the usual fea- 
tures, loans, cash and surrender valu?s, 

-ete., which may help the holder out of 
a tight place if he needs money to pay 
the premium or for other purposes, such 
as the late panic developed.” 

“$50.00 a Month” Premium Rates. 

The rates referred to by Mr. Buckner 
for an Ordinary Life policy guaranteeing 
a monthly income to the beneficiacy of 
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WHAT DID YOU THINK OF ’EM? 


What did you think of the Prudential figures for 1909? Marvelous! 
Marvelous!! It’s easy enough to see what the people think of our 
Company and our new and splendid low-rate policies! 

You, my friend—have you ever sold a Prudential policy? 
why don’t you try it? It’s the line of least resistance! 

My office is a perfect beehive—buzzing with activity, and we’re 
doing a corking business! Drop in and look us over, or let me know 


when and where I can see you! DO IT NOW! 


ROBERT J. MIX, Manager 


20 Vesey Street 
NEW YORK CITY 





If not, 





Telephone 3474 Cortlandt 











$50 for twenty years, are given here- 
with: 
Age Prem. Age Prem. 
Me wvilicateen $180.41 Bassa eeen $293.41 
Be sacebncd 184.45 eer ene 303.53 
Me viehamnl 188.59 Be -o'uis sults 314.10 
ME 193.00 oP S4ces5-e% 325.41 
ree 197.60 were. 337.46 
 , RR 202.38 | rer 350.15 
7 ee 207.44 Cee 363.66 
ae Fie 212.77 eer ee 378.10 
OE te 218.29 2 ee 393.45 
ever = 224.17  sesvetba 409.82 
. ore 130.33 OP estances 427.20 
ee 236.77 OP scutes 445.77 
le otal antes 243.67 GE icsccese SOO 
5 Lap ieee ee 250.84 _ SARE 486.51 
{ARS eee 258.47 _ Serre 508.94 
RE eee a. re 532.85 | 
jeer fee 274.93 OP iviets tee | 
BG. a ssaicce BOR 
Great Western Agency Change. 
The general agencies of the Great | 


Western Life of Kansas City and Georgia 
and South Carolina with peaereaes 
at Atlanta Edgefield, 

have been consolidated into one general | 


and respectively, | 





agency which will be known as the| 
Southeastern Department. W. S. Coz- 
burn, heretofore general azent  for| 


South Carolina, has been made General | 


Manager of the new department and} 
have his headquarters at Augusta, | 
Georgia. 

Mr. Cogburn has been identified with | 
the Great Western Life for the past} 
year as Manager for South Carolina and} 
has made a splendid record as an or-| 
ganizer and personal producer. The of-| 
ficers of the company have recognized | 
his merit in this promotion and have 
added the territory formerly controlled 
by Fort & Son. The Company has al- 
ready a splendid volume of good busi- 
ness in force in the two States with 
quite a number of active agents al- 
ready under contract and Manager Cog- 
burn expects to push vigorously for new 
acquisition to his agency force. 


will 


Upton With Idaho State Life. 
John H. Upton, the weli-known act- 
uary, has been given charge of the ac- 
tuarial and agency department of the 
Idaho State Life of Boise which recent- 
ly began business. In this position Mr. 
Upton succeeds Mr. McQueen who re- 
signed. Mr. Upton, who is a member 
of the American Institute of Actuaries, 
is most sanguine over the prospects of 
the Idaho State Life which has written 
an excellent quantity dnd quality of 
business since it began operations. 

President Robinson of the St. Louis 
National League baseball club has again 
insured the life of the team’s manager, 
Roger Bresnahan for $50,000. He has 
also taken out an accident policy for 
$19,000 covering any injuries Bresnahan 
may sustain off the ball field. Another 
example of good judgment in making 
nse of business insurance for the pro- 
tection of investments. 











Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets * - ‘ $584,482 62 
Reserve - - - $201,336 00 
Capital - $300,000 00 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








State Mutual Life Assurance Co. 


OF WORCESTER, MASS. 
INCORPORATED 1844 

BURTON H. WRIGHT, President 
New Business Gains 

Increase 1909 over 1908 - - - 

Increase 2 months 1910 over 1909 - 

Increase 2 months (910 over 1908 - 
There’s a Reason! 


WHY ? 


Ask EDGAR C. FOWLER, Superintendent of Agencies 


53% 
22% 
12% 


§3% - 
22% - 
12% - 











Citizens Life Insurance Company 


Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 
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LOW-PRICED INSURANCE FORMS 
Not Best for Assured, Says President 
De Boer of National Life—Other 
Topics Discussed. 


In reviewing the results of his com- 
pany for the year 1909, together with 
the outlook for the future, Joseph A. De 
Boer, president of the National Life of 
Vermont, discusses several topics of 
-eneral interest, as will be noted by uhe 
following: 

The new insurance issued during the year 
mounted to $19,455,289 and the paid-for new 
usiness to $16,861,778. There was carried 
ver into 1910 in unsettled account $2,235,- 
“38. The average policy amount was $2,176 
nd the average premium per thousand 

's.60, an increase over the year preceding 
f $1.37. The average premium per thous- 

ad of gross insurance in force is $37.12 

dad the average amount of each policy $1,- 
iG. These figures continue to suggest, put 
diminished degree, the recent tendency in 
vor of low-priced insurance forms. We 
sire to emphasize again the important un- 
lerwriting fact that the best insurance for 
he individual is that for which he is able 
pay the largest possible premium, pro- 
ded it be bought in a company of mutual 
practice, stable condition and surplus-earning 
capacity, as demonstrated by existing facts. 
The new issues by the Company, excluding 

vidend additions and revivals, were divid- 
i as follows; life plan, 43.86 per cent.; en- 
lowmeuts, 13.37 per cent.; and terms, 42.77 
per cent. There was a slight tendency mani- 
ested by the issues in favor of the more 
ubstantial life and endowment plans. ‘The 

mpany’s insurance now consist of $138,- 
89,428 upon participating plans and $29,S98,- 
149.87 upon non-participating plans, the per- 

entages being respectively 86.87 and 15.1% 

small increase in favor of the dividend- 

iaring form. Nine years ago the company 
hanged its actuarial working assumption 
om the Combined Experience Table of 
Mortality and interest at 4 per cent. to the 
American Experience Table of Mor- 
lity and interest at 3 per cent. The 
vision of its total business now, a fact of 
terest to the underwriting world, is as fol- 
ws: the sum of $63,879,052 is being carried 
pon a 4 per cent. reserve basis and the sun 
if $95.308,825.87 is carried upon a 3 per cent 
» latter amounting to 59.87 
cent. of the total, and in its own turn, 
wsisting of 49.2 per cent. on life plans, 
“8 6 per cent. on endowments and 22.2 per 
cent. on terms. Nearly twenty years ago 
the company admitted women to insurance 
on co-equal terms with men but subject to 
certain selection requirements. Its experience 
on females lives since that change has been 
itisfactory. In this group of insurances 
here were 5,516 policies in force at the 
lose of the year, insuring $7,365,891, at an 
verage premium of $42.77 per $1,000. ‘The 
verage policy amount was $1,335 and the 
imount of the insurance on women to the 
total of the company was 4.56 per cent. The 
nnual premium in this class amounts to 
£296,876.19. The company has no changes 
to report in its insurance policies or in the 
practice thereunder, existing experience 
nd conditions being found in all respects 
promotive of reduction in costs through 
dividend account of increased strength to 
the protection guaranteed and of added use 

the services discharged. 
Surplus Earnings. 

Two years ago, in our 58th annual report, 
the doctrine was announced that declarations 
of dividend and the continued maintenance 
of dividend scales in life insurance must 
finally be fixed by a company’s financial and 
iusurance condition as prevised and deter- 
mined by its management and by a practice 
conforming to the laws of nature, to market 
conditions and to government by law, snd 
that no makeshift system of enforced or ar- 
titicial valuations or of enforced or compui- 
sory dividend declarations would solve the 
problem of an economic and continuous life 
insurance service. We desire to repeat that 
advice, coupled with the statement, also 
made in prior reports, that the sole guaran- 
tee of an economical and satisfactory work 
for the future is the existing condition, prac- 
tice and actual accomplishments of a life 
company. We report with satisfaction that 
this view of the matter has received a con- 
stantly increasing acceptance on the part of 
both the insuring public and supervising 
agencies and has become an established fact 
For that reason it is gratifying to advise the 
members of our company that it is again 
able to increase its dividends to participating 
policyholders and to make an advance in its 
dividend scales. The ability to do this Is 
founded upon the company’s assets, which 
are substantial and active, upon its con- 
tinned low mortality experience, 61.08 per 
cent. of the expected during 1909, upon a 
rate of interest earning on mean ledger in- 
estments of 4.90 per cent., a gain of % 
points since 1892, and upon the conversion 
of a negative intem from margins into a plus 
factor, contributing to current surplus gains. 
In its practice and also by virtue of its ex- 
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perience and condition the company has at- | 
tained a condition of surplus earning which | 
was never potentially exceeded in its iong 
history of service to the insured. 

Important Considerations. 

It is possible in this statement to summar- 
ize only a few of the most important mat- 
ters which have been dealt with compre- 
hensively by the several department officers 
ia their annual reports. The expected mor- | 
tality for the year was $1,644,607.62, while | 
chly $1,004,532.97 was experienced, creating 
Fl] saving from that source alone of $640,164- 
-65. The actual to expected mortality in the 
life group was 64.09 per cent., in the endow- 
ment 57.52 per cent., and in the term 53.40 
per cent., and the rate of experienced loss 
on the total business was 61.08 per cent. 
This most gratifying experience is a strong | 
proof of the care and skill with which the| 
Lusiness has been distributed, selected and 
placed. The interest and rents received 
amounted to $2,053,048.38, but with allow- | 
unce for interest due and accrued the gross 
earnings were $2,164,146.61, against which | 
the company charges $70,468.65 as the invest- | 
ment expense. This leaves the sum of $2,093,- 
677.96 net interest earned, of which $1,478, 
522.22 was needed to maintain the policy re- 
rves, thus leaving $615,155.74 as the 
amount of surplus interest earned. During 
the year the company also had a profit from 
insurance loadings of $58,398.47, as compared 
with $47,945.99 for the year preceding, and 
with losses of $159,411.83 in 1906, $236,231.65 
in 1905 and $240,021.23 in 1904. These favor- 
able changes are the result both of an 
actually greater economy and of the secure- 
ment of a larger outstanding insurance with- 
out increasing the fixed charges of main 
tenance. 

The reserves released on surrendered poii- 
cies equalled $1,097,058.04 and the cash 
values allowed thereon $1,038,232.34, leaving 
i surrender charge of $58,825.70. The book 
reserves released on lapsed policies amount- 
ed to $28,939.24, while there was itemized a 
decrease in surrender values unpaid of $2,- 
440.43. This gave a total gain from can 
celled insurance of $90,205.37 The annuity 
work shows what is called an ‘‘actnarial joss’ 
of $27,527.91. Twenty-three annuitants died 

ar, discontinuing annual pay- 
9 and releasing terminal re- 

102.24. Taking rhese twenty 
contracts by themselves, they supplied the 
company a gross consideration of $77,510.04, 
while the gross outgo on their account wa; 
$403,341.93, leaving a profit, over and above 




















interest earned, of $24,168.11 This last 
item, similarly computed for the preceding 
year, was $26,111.18. 

The general surplus of the company, after 
providing for 1910 dividends and every in- 
crease in deferred surphis accounts, is now 
$1.886,270.62, which is i ease over the 
preceding year of $365,378.93 and amounts 
to 4.66 per cent. of the policy reserves. 


















New England Mutual Bulletin. 

The New England Mutua! Life has is- 
sued the first number of an Agency 
Bulletin which will appear from time 
to time. As indicated by the title, ‘t 
will contain information which agents 
will find helpful in the presentation of 
life insurance. The following interest- 
ing paragraph appears in the “Fore- 
word”: 

“It will have no space for misleading 
ratios or unfair comparisons and will 
not be drawn into controversies with 
rival companies.” 

The first number contains an instrue- 
tive treatist on “Protection of Business 
by Life Insurance;” also a brief refer- 
ence to the early history of the com- 
pany. 


Provident Savings Appointments. 
The Provident Savings Life announces | 





‘the appointment of Charles Burger as | 


manager for western New York at/| 
Rochester, N. Y. Mr. Burger was foria- 
erly with the New York Life. 

Another appointment of the company | 
is that of Harper Leiper transferred | 
from the Boston (Mass.) agency to ern | 





cinnati (Ohio) as manager for Southern 
Ohio. M. D. Hoyt succeeds Mr. Leiper | 
at the Boston agency, with title of | 


cashier. 





J. Garr Brown, inspector of agencics 
for the Ohio State Life of Columbus, 
with headquarters at the home office, | 
and more recently in charge of a naw | 
general agency at Dayton, O., has re 
signed. Mr. Brown has left for the East 
und will shortly announce a new cun- 
nection. 








Are you Interested in Western and 


UNDERWRITERS’ REPORT 





To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San ! 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. | 
Subscription Price $3.00 Per Year 
160 Sansome Street 


Pacific Coast Insurance Matter s? | 





} 





w AN TE WD 
Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
Straight commission with or without re- 
Address “ G,” 
Care of The Eastern Underwriter, 105 William St., New York. 


life companies. 
newal interest. 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 
COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 
for Protection to Policyholders 


E. O. BURGAN, 
Manager 








Ww ANTE D 
A YOUNG, INTELLIGENT AND AMBITIOUS 
MAN TO LEARN 


Actuarial Science and Life Insurance Practice in an office 
under a noted Actuary, with Central Western Company. 
Address ‘‘ ACTUARIAL”’ 
Care of Eastern Underwriter, 105 William St., N. Y. City 








THE MINNESOTA MUTUAL 


LIFE INSURANCE CoO. 
ORGANIZED 1880 
E. W. RANDALL, President 
Offers exceptional opportunities in the GREAT NORTHWEST to agents who 
can get business. Experienced men know a good thing when they see it. Let 
us show you. We make a specialty of training inexperienced agents, also. 


Address 6, P, WILLIAMS, Agency Manager, ST. PAUL, MINN, 








MONEY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 

NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 

we have FOR DISTRICT AND LOCAL AGENTS 
Local Fire and Life Agents can carry this line and will find it a money maker 
from the start. We have some Choice Openings in New York and New Jersey. 
Write to-day for particulars to 

PETER PATTERSON, Secretary 

FEDERAL CASUALTY CO., - DETROIT, MICHIGAN 

Assets, $255,424.83 Surplus, $224,006.23 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J, 1910 - $15,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Tiioune Bldg. New York, N. Y. 








WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of «bility in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 
READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. . . READING, PA. 








SAN FRANCISCO, CAL. | 





MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
CAPITAL and SURPLUS $200,000 


Splendid opportunities for a permanent and profitable connection with 
this Company are waiting for a few high class Insurance men in Missouri, 
Kansas and Colorado. 

Address, DANIEL BOONE, President 


Sharp Building Kansas City, Mo. 
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Attitude of New York Insurance Depart- 
ment Operates Against the Solici- 
tor or Manager. 





A ruling of the New York Insurance 
Department which has worked some 
hardship to representatives of the 
smaller companies at least, is that 
which prohibits a company from taking 
credit for first year’s expense allowance 
on that part of a risk which is reinsured, 
notwithstanding the fact that it must 
meet all expenses on the full amouut 
of insurance written. For instance, if a 
company writes $100,000 on a life, and 
reinsures one half, or $50,000, it must 
secure from other sources than the 
initial premium the expenses on the 
portion reinsured, or decline to write 
more than an amount which it can carry 
individually. For this reason, several 
companies decline to write business 
which must subsequently be reinsured. 


The Agent Suffers. 

In such cases the company loses 
nothing because it has a full line on the 
risk presented. But not so the agent. 
Many times he must be satisfied with 
half the insurance that otherwise could 
be written. When an agent is solicit- 
ing life insurance, it is very seldom that 
he can guage the amount of insurance 
that will finally be taken, and if re- 
quested to submit a sample policy will 
be sure to make it large enough. 
Granting that the wish of the solicitor 
is anticipated and a policy of good pro 
portions is applied for, the agent is en- 
titled to the full reward for the effort 
put. forth, but if his company will only 
take say half of the amount he must 
furnish the prospect or applicant with 
a policy in another institution. This of 
itself, affords an opening for the appli- 
cant to reduce the amount applied for, 
even though the rates and guarantecs 
are the same, but should the rate for 
the additional policy be higher the 
chances of placing the full amount ap- 
plied for are greatly against the agent. 

As the rights and privileges of policy- 
holders are not involved, it would seem 
as though the Department could modify 
its views in the matter without an ia- 
justice to their interests. 





“BRAINS” WORTH $100,000. 





Lutz & Schramm Co. Insures Life of 
its President Through Pittsburg 
Agency of Equitable Life. 





Lutz & Schramm Co. of Pittsburg, 
whose “L. & S. Products” have an inter- 
nitiona] reputation, has insured the life 
of its president, Joseph H. Schramm, in 
the Equitable Life Assurance Society 
fer $100,000, the business having been 
secured by H. K. Beegle, one of Mana- 
ger Edward A. Woods’ star producers. 

Mr. Beegle, in common with several 
members of the Pittsburg Agency of the 
Equitable, has made a study of business 
or corporation insurance, which is now 
deemed essential for the safeguarding 
of financial and business interests, an- 
ticipating an extensive and profitable 
field of labor in this direction. 

Charles F. Clark, late president of the 
Bradstreet Company, in speaking of 
business insurance said: 

“The increased confidence which it 
establishes is recognized in the mercan- 
tile community, and thus. reflected 
through our reports.” 





Life Commissions Increasing. 





A close observer of life insurance 
conditions states that in his opinion 
life insurance commissions are slowly 
swinging back to something like what 
they were before the Armstrong inves- 
tigation. Not only, he says, are the 
companies operating in New York, in- 
creasing their compensation in one 
way or another but the great number 
of new companies which do not oper- 
ate under the New York laws are giv- 
ing contracts which approximate those 
under the old conditions. One well- 


known company has recently not only | 
increased its commissions, but is now 
giving bonuses. General agents for 
companies doing business in New York 
are frequently paying salaries to their 
men and others are being given an in- 
terest in renewals which are collected 
through the office in the usual way. 
The recent change in the New York 
law permitting the payment of five ex- 
tra renewal commissions of 5 per cent. 
each seems to have had the effect of 
increasing the commissions of some of 
the companies not operating under the 
New York laws.—The Western Under 
writer. 








OUTLINE OF LIFE INSURANCE. 





Historical Lecture Delivered Before a 
Philadelphia Y. M. C. A. by L. G. | 
Fouse, President Fidelity Mutual. 





On Friday evening of last week | 
Frederic H. Calkins, associate counsel | 
for the Fidelity Mutual Life read before 
the Y. M. C. A. of Philadelphia a paper | 
prepared by L. G. Fouse, president of | 
that company, entitled “Historical Out- | 
line of Life nsurance.” This was the} 
first of a series of tectures on the 
“Theory and Practice of Life Insur- 
ance” by leading insurance men ar- 
ranzed for by the Association. 

The following is a syllabus 
Fouse’s lecture: 

Origin and Crudity.—English history 
commenced in 1705. Scientific principles 
introduced in 1760. Development result- 
ed in the construction of the ‘‘North- 
ampton Morta ity Tables,” and the in- 
troduction of the profit sharing system. | 
In 1816 a new era resulted from the | 
publication, by Mr. John Milne, of the} 
Carlisle Mortality Table, which, up to | 
1845, has been called the golden age of | 
life insurance; 1845 to 1860, the “‘pub- | 
ble” period in England, or the dark | 
side of life insurance, with 519 rezistered 
companies; reduced to 44 in 1866. Uplift 
commenced in 1862, and consummated | 
on substantial lines in 1872. The gold- 
en age in America followed the close 
of the Civil War, 1865 to 1875, when the| 
“bubble” or dark period became evi-| 
dent, continuing in some form until | 
1885. Reconstruction and correction of | 
abuses to 1895. Period of marked 
development in public conffdence to} 
1905. Backset and shock to public con- | 
fidence, and the resultinz reconstruc- 
tion, to 1910. History repeats itself in 


of Mr. | 


the multiplication of new companies; 
the law of the survival of the fit- 
test will soon weed out the “bubble” | 


companies. The basic principles sound, | 
founded on law of average and mortal- 
ity. The development of proper methods | 
and p-actices. What its economic re-| 
lation means to society and the State. | 
Its present magnitude. The agent as| 
a factor in the up-building of the busi- 
ness. | 


PRUDENTIAL’S NEW POLICY. 





Issues Combined Twenty-Payment | 
Life and Pure Endowment Con- 
tract—Paid-up in 14 Yrs. | 





The Prudential has issued a new | 
twenty-payment life policy with a pure 
endowment feature, which is similar to 
that of Connecticut General explained 
elsewhere in this issue. 

The Prudential rate at age 35 is $38- 
.32; paid up value at the end of 20 
years $1,475; cash value $835. Should | 
the assured elect to do so, a paid up| 
policy of $1,000 may be taken and $269 | 
cash; or an annuity of $71 will be paid 
during the life of the assured. 





Insure Manager for $25,000. | 





The owners of the Des Moines (Iowa) | 
Base Ball Chub have insured the life of 
‘its manager, George Davis, for $25,000. 
Mr. Davis, is looked to for the club's 
success and his employers are not un- 
mindful that their expectations may be 
shattered by a visit from the “Grim 
Reaper.” 


March 17, 1910, 











Fellow Agents: 


ENTHUSIASM is CONTAGIOUS, and is the SUREST 
method, in addition to WORK, for producing SUCCESS, 

I have paid for, PERSONALLY, $550,000.00 of life insurance 
in the past SIX MONTHS. YOU can do the SAME, with my 
ASSISTANCE, by working under ME, getting the benefit of my 
EXPERIENCE, and learning the “MODUS OPERANDI” to 
apply for getting BIG BUSINESS. 

“Has beens” and “was its” need not apply, but “ LIVE 
ONES,” and “ARE TITS,” and “COMERS,” will do WELL to 
apply. 

Let me know something about yourself and we will do 


business. 
HENRY W. GENNERICH, 


Room 204, 176 Federal St., Boston, Mass. 








TO WIN IN 
COMPETITION 


Represent the Company whose 
} agents have the strongest fighting 
material and the most telling ar- 
guments. Everyone knows the 
superiority in low cost to policy- 
holders, (due to high interest 
earnings, low death and expense 
rate) of 


THE UNION CENTRAL LIFE 


Insurance Co. of Cincinnati 


HARTFORD 


Life Insurance 
Company 
Chartered and doing business 
43 years 
Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


Assets = $74,523,966.28 
Liabilities = $72,324,302.92 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 


For agency contract address 


Second Vice-President 
Hartford, Conn, 














Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. EF. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 
PAID IN CAPITAL AND SURPLUS OVER $475,000.00 


Began Business November ist, 1909. Business confined exclusively to 
“Guaranteed Life Insurance.” 


For agency contract, address 
0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLIOYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 











NOW ORCANIZINCG 


THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 





THE READING FINANCE AND SECURITIES COMPANY, INC,, Fiscal Agents 
Suite 300-303 Colonial Trust Bildg., Reading, Penna. 
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THE EASTERN UNDERWRITER 


POINTERS FOR AGENTS. 


The Mutual] Benefit Life 

\pproaching in its instruction to 

Coal and agents gives the follow- 

ood Dealers ing method of approacii- 

ing coal and wood 
alers: 

Summer is the best time of the year 

r ordering the winter’s supply of coal, 

o’t it, Mr. Brown? Coal is cheaper 

id generally of better quality in the 

mmer, I believe; yet is it not a fact 
i.2at many men wait and wait until 

ow is on the ground before filling 
eir bins with the needed fuel? Asa 
sult, the coal costs more, if nothing 

2, 
In the same way, Mr. Brown, the 

mmer of a man’s life is the best time 

which to secure life insurance. The 
winter of life will come—there are 
ight days and dark days—and when 
ie cold days of life come coal and 
vood must be secured just as now, in 
der to keep comfortable physically. 

“No intelligent man now-a-days can 

uthfully say, ‘I don’t believe in life 

isurance.’ Men do, however, say, ‘Oh, 

m not ready just now. I'll take a 
volicy later.’ In other words, they wait 

nd wait, just as the man who neglects 
‘o fill his coal bin in the summer. As 
. result, the life insurance policy costs 
uore, if nothing else, when it is finally 
aken.” 

. a . 
Henry H. Kohn a suc 
Wise cessful manager of the 
or Phoenix Mutual Life has 

Otherwise? the following to say rela- 

tive to having a goal and 
persevering toward it: 

“Are you so investing your time and 
so developing your talents that life in- 
surance field work is yielding you a 
maximum dividend in commissions? 

“The great handicap of the average 
ife insurance man is not so much waste 
of time through idleness as the im- 
proper use of time. Most field men keep 
busy doing ‘something,’ but they do not 
always focus their efforts on the one 
thing—the cultivating and closing of 
new business, that most profitable, re- 
munerative part of an insurance man’s 
activities. 

“I believe it is wonderfully helpful 
and in a certain sense quite necessary 
to have a focus, an end, a bull’s eye 
if you please, toward which to aim and 
to determine how much business one 
ought to produce during a year, and 
make up one’s mind to get it. 

“Suppose you say to yourself that $75,- 
000 a year in paid business is a proper 
figure, then keep that figure before you 
every minute you are not asleep. Wake 
up to it every morning—$75,000. Re 
member it every time you talk to a 
prospect—$75,000. When he tries to put 
you off, hang on—say, ‘If I lose this 
one, I will not get my $75,000.’ You 
have to work early and late, but I be- 
lieve this kind of work will land your 
figures, and more. It will also make 
you a stronger man for having thus 
kept at it day after day. And then 
$, $, $!” 

. s . 

In connection with the 
lists of non-resident poli- 
of cy-holders which we have 
received to date—and 
these we believe are go- 
ing to be of very great value to the 
agents, although they would be of even 
greater assistance if we could hear 
from a few more—we have found a con- 
siderable number of changes concerning 
which we apparently had hitherto re- 
ceived no notice. 

Careful attention to making a full re- 
port each month on the change of ad- 
dress sheet is more important than per- 
haps the average agent realizes. Taxes 
differ in the various States, in one 2 
per cent. on gross premiums, in another 
1 per cent., in another based on the re- 
serves, etc. At the end of each year 
a sworn statement is made of the prem- 
ium collections in the various States, 
and on the figures there given are based 
the taxes of the year. These figures 


can be correct only in so far as the 
agents give us full reports of changes 
of address, 

We will, therefore, appreciate a care- 
ful and complete list of residence 
changes each month, particularly when 
change of State is involved—Connecticut 
General Bulletin. 

© > > 


When a lawyer, or a 

Specialist physician or other pro- 

the Man _ fessional man begins his 
of The Hour work he does so with the 
idea of keeping it up 
throughout life. This is more true to- 
day than ever, for business in all 
branches is being done by specialists. 
The day of the all-round man is fast 
passing—in fact, generally it has al- 
ready passed. The man of the hour is 
the specialist. 
college he keeps up his studies with a 
view to becoming an eye and ear special- 
ist, a throat specialist or some other 

Look about you. The young doctor 
is not content to-day to be merely a 
physician. The young lawyer sp2- 
cializes in some direction, taking up 
perhaps corporation law, or insurance 
law, or some other special legal work. 
The progressive young dentist is an 
x-ray specialist. 

To become a reliable specialist, how- 
ever, study is required, and study takes 
time and uses up energy. These men 
who take up the study of some pro- 
fessional specialty do so, therefore, with 
an idea of making of that specialty a 
life work. * * * The present day 
man must build for the future, if he ex- 
pects ever to be eminently successful. 
He must, after careful consideration, de- 
cide on some work as a life occupation, 
and then apply himself to that work 
until he becomes a specialist—an ex- 
pert in it. 

The modern young man who takes up 
life insurance work as a _ profession 
should do so with the idea of keeping 
it up, with the idea of learning all 
there is to be learned about the busi- 
ness, with the idea of becoming a 
specialist in the particular branch of 
the work in which he is engaged. 

The man in the field should aim to 
make of himself a life insurance coun- 
sellor. The field man is an agent of 
course—an agent representing his com- 
pany; the field man is also a salesman, 
but he should be more than that. He 
should be a counsellor, and a coun- 
sellor in this twentieth century must 
be a specialist, and determination and 
earnest application to the work in hand 
is necessary in order to become a 
specialist. 

It should be the aim of every life in- 
surance man to make his work truly 
professional. In this way he can build 
up a clientele just as surely as can any 
other professional man. A young man 
in the business naturally works among 
young men.—The Pelican. 
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“Just a word in your be- 


Try for half. Every man is 
Bigger naturally interested in 
Policies increasing his income. 


You can do this by in- 
creasing the size of your policies. It is 
often possible to raise a man’s idea of 
his importance by getting him to apply 
for $5,000 when he has in mind only 
$2,000. It is the experience of us ail 
that we could many times have secured 
a bigger application if only we had ask- 
ed for it hard at the time. 


Unfortunately few take as much in- 
surance as they ought to have. Few 
take anywhere near as much insurance 
as they can carry. Practically every 
holder when he matures a policy wishes 
it had been for more. He often openly 
chides the agent for not making him 
take more. And certainly the dead, if 
they could speak, would many times be 
indignant that their interests were not 
better conserved in the matter of life 
insurance.—Thomasg A. Buckner, Vice- 
President New York Life. 





As Vice-President of South Atlantic Life 
—President Strudwick and Secre- | 
tary Taylor to Manage Agents. | 





S. P. Wiley, vice-president and agency | 
manager of the South Atlantic Life of | 
Richmond, for the past four years, has | 
resigned. Having sold his stock in the| 
company he has also retired as a di- 
rector, 

In a letter to the field force announc- | 
ing his withdrawal Mr. Wiley says in| 
part: 

Luring the past four years you have en-| 
abied the company to make great strides and | 
have written a good class of business, which | 
was profitable to the company as well as to 
yourselves. Four years ago the company had | 
less than $3,000,000 of paid business in force, 
while to-day it has over $9,000,000. During | 
this time you paid for over $8,800,000 of busi- | 
ness, and the insurance gained (paid-for | 
basis) is over $6,000,000. This is a record 
which I believe few, if any, of your comm- 
petitors can point to. | 

Mr. Wiley siates that he leaves the 
company soiely for personal reasons 
and on the most friendly terms with 
agents, directors and officers, and that 
since his resignation he has made ia- 
vestments with President Strudwick 
and several directors which will con- 
tinue in a lesser degree only, former 
business relations. 

It is announced that President Strud- 
wick and Secretary Taylor will take 
charge of the Agency Department. 

Nothing is given out as to the future 
of Mr. Wiley. A graduate from the oid 
New York Life school he quit field work 
for a home office position with reluct- | 
ance and that he made good is shown 
by the above quotation from his letter. 





SALESMANSHIP PSYCHOLOGY. 





An old newspaper man in relating 
some of his experiences, said to the 
writer the other day that it is truly 
astonishing how many men there are 
who will refuse to answer a pointed 
question and then, under diplomatic 


handling, do the very thing they said 
they wouldn’t do. 

“When I was sent out on a difficult 
assignment,” said he, “{f lost no time| 
in ‘popping’ the question I was sent ed 


ask. If my man refused to answer, I 
did not argue with him nor attempt 
to force the conversation; I just as- 


sumed a most respectful attitude and 
waited for him to say something. It 
didn’t matter much what he said or 
where the conversation led to, just so 
as he did the leading. In this way he 


would soon work himself into a less 
resolute frame of mind and prove quite 
tractable. Nine men out of ten,” he 


said, “can be led to where you want 
them if you will let them lead the con- 
versation for a while and don’t force 
matters too much yourself.” 

Here is an idea that suzgests itself 
Try it. Make up a list of say twenty- 
five names—men you have never seen 
before—and interview them on the 
basis of seeking an expression of their 
views on life insurance. See if you do 
not find a greater willingness to talk 
life insurance. If a friendly atmosphere 
be created, turn it to advantage; if not, 
await a more propitious opportunity. 
If your man “back-pedals,”’ don’t force 
him; don’t let him know that you came 
to sell until he shows a more friendly 
aftitude. 

As a general proposition, a more or 
less friendly basis must be established 
before any goods can be sold. There- 
fore it is wise to create the friendly 
atmosphere before indicating your pur- 
pose to sell. 

Let a man know you have come to 
sell him something, and he immediately 
assumes the defensive; let him think 
you have come to get his opinion on a 
subject of public interest, ana you flat- 
ter him. The average man likes to be 
consulted on such matters. And don’t 
forget this, that the average man will 
stand by his opinion, once Ne has ex- 
pressed it, so if he favorably commits 
himself before you attempt to sell, you 
stand a greater chance of making the 
sale.—Fidelity Mutual Bulletin. 














THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1, 1910,.... $51,316,543.00 
ee 47,060,6772.15 
Ee 4, 265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, Genera! Agent 
200 Fifth Avenue, New York 








THE COLUMBIAN 
National Life Insurance Company 
OF 


Boston, Massachusetts 


Life, Accident and Health 
Insurance 


The Only Massachusetts Non-Participating 
Company 


THE NEW COLUMBIAN POLICIES (SEPT. ’09) 
ARE UNEXCELLED IN CLEARNESS 
AND LIBERALITY 


Good Contracts and Territory For 
Good Producers 


ARTHUR E. CHILDS, President 











50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


BERG. 6.c0enectveedeced $23,626 ,018.63 
Liabilities (including Di- 

vidend Endowment 

Pand).... ccc .cccces 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends) ........... 2,119,044.00 
Net Surplus............ 1,767 327.11 
Insurance in Force... .. 92,532,583.00 


1860 1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 
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CASUALTY AND 


SURETY HAPPENINGS 








FEDERAL CASUALTY co. 
P. Paterson Retires as Secretary and is 
Succeeded by J. A. McCoy Corpora- 
tion Highly Successful. 





Agents of the Federal Casualty Com- 
pany of Detroit have received announce- 
ment that Mr. Pater Patterson, its sec- 
retary, has disposed of his iuterests in 
the company and will retire from its 
service in May to take a much needed 
rest. In making the announcement 
President Cliff expresses sincere regret 
at Mr. Patterson’s leaving, and thereby 
undoubtedly voices the sentiments of 
the office and field forces of the Federal. 
The Company was formed about 
four years ago by Messis Cliff and Pat- 
terson, and has had rapid and success- 
ful zrowth. 

J. A. McCoy, general superintendent 
of the claim department of he United 
States Health and Accident Company of 
Saginaw, Mich., for the past nine years, 
wil succeed Mr. Patterson as secretary 
of the Federal. Mr. McCoy has been 
actively engaged in health and accident 
insurance for over twenty years—first 
as an agent in the field, later as super- 
intendent of agents for the Continental 
Casualty Compay when that Company 
was located in Detroit. and for a time 
after its removal to Chicago, and for 
the past nine years for the Saginaw 
company. He is thus thoroughly experi- 
enced in every branch of the business 
and brings to his new executive posi- 
tion a fund of knowledge and informa- 
tion that can only be acquired by long 
years of hard work. 

The methods of fair 
azents and _ policy-ho!ders 
made the Federal in a few years one of 
the largest and most successful indus- 
trial health and accident organizations 


dealing with 
that have 


in the count’y will be carefully per- 
petuated. The Company recently in- 
creased its capital stock from $100,000 


to $200,000, thereby enabling it to enter 
some additional States, and it is said 
that the Company's premium income for 
this year shows an increase of about 
twenty per cent. over the corresponding 
period of 1909. 





A Consideration of Insurance. 





Have you ever 
what we are doing, 
selling insurance for money, money for 
its own sake, money for a woman’s 
sake, money for reputation’s§ sake, 
money for a hundred reasons we may 
or may not be wiling to admit. 

Most of us will continue to 
surance. Few bezan this work with 
the feeling of a distinct calling, a be- 
lief that insurance was the _ predes- 
tined field of action. Many turned to it 
because an unexpected opening prom 
ised well, others drifted to it gradually, 
very many had no choice—it was in- 
surance or starve. But we have grown 
into the business, have made it grow, 
are now part of it; not many of us will 
change to other work. We will go on 
selling insurance for money, beating 
down competition, winning, as we must, 
by aother man’s defeat. 

Humanity is headed toward a con- 
dition of life called altruism, a dreamed- 
of existence where men will think first 
of others. Today, as men are, life is 
not altruistic. It cannot be, because 
of the present complex and self-contra- 
dictory nature of man. We are all de- 
cent at times, and avail ourselves of 
many opportunities for decent doing. 
But there is so much weakness, so much 
grossness, in ourselves, in the men we 
work among, that the fight is necessary, 
with ourselves, with other men. And 
it is well to acknowledge the fact that 
the man who is to carry on the life- 
force, who is to give his children the 
chaice to become better men than he, 
must of necessity be a fighter, quick, 


calmly considered 
and why? We are 


sell in- 








hard, at times merciless. This has an 
unpleasant sound; it is beyond argu- 
ment true. So we will continue to sell 
insurance for money, will sell it keenly, 
quick to seize an advantaze. 

We cannot get away from this side 
of insurance. Most of us do not wish to: 
we enjoy the fight, take a real delight 
in exercising successfully the azgres- 
sive force within us. But it is needful 
and possible to keep in memory the 
goal toward which men are heading, to 
do what may be done in help of that 
altruistic tendency, and insurance is 
the most altruistic force in modern life. 
Looking above and beyond the multi- 
plicity of egoistic motives and selfish 
acts on which insurance is built, we 
come to this achievement—when a man 
is hurt in any manner, in person, pocket- 
book, in reputation, through insurance 
he is helped by the many. One hurt 
helped by many—that is the endeavor 
which is occupying you. 

Go ahead with your fighting, for you 
must, but try to keep conscious of the 
business you are in, and fight cleanly, 
Be decent more often in an effort to 
make the facts of insurance as fine as 
the basic principle, so that, when you 
are dust and your doinzs forgotten, 
humanity, the children of your chil- 
dren, will possess and be grateful for 
the uplift of flawless insurance—of 
which you can be a builder.—‘The Bud- 
get” of the Maryland Casualty Com- 
pany. 





EVERY MAN A BUSINESS MAN 





And Should Apply Business Methods 
Concerning the Protection of His 
Most Valuable Asset Time. 





Whether you are selling merchandise, 
real estate, stocks and bonds, or your 
time as a Wage earner, you are a busi- 
ness man to some extent, at least, be- 
cause you have business questioas to 
handle, and although some of those 
problems may seem small as compared 
to others, nevertheless they have to be 
met and disposed of and it is important 
that the very best business judgment be 
exercised in their disposition. If you are 
a salaried man, says “The Bulletin” of 
the Security and Casualty Company, you 
have questions of finance, not so ex- 
tensive, perhaps, as those of the em- 
ployer, but just as important to you and 
yours as are those of the employer to 
himself and all those interested in his 
big enterprise. The only difference 
between the employe and the employer 
is, the former sells his labor, while the 


latter sells that which is produced by 
labor, in one form or another. There- 
fore what is ‘“zood business” for the 


employer should also be good business 
for the employe. 

Now, a wise, thoughtful and careful 
merchant never goes without insurance 
upon his stock of goods, so that in case 
he should, some unlucky day, lose them 
by fire, he will, in part at least, be re- 
imbursed. This is considered good busi- 
ness, and it is. 

Then, if a wage earner’s time, occu- 
pied by his labor, is all he has to sell, 
isn’t it just as zood business sense and 
just as important that he carry protec- 
tion against the loss of time occurring 
from disability from either accident or 
sickness as it is that the merchant 
carry protection against loss from fire? 
Most assuredly it is. 

Another thing. The merchant never 
puts off securing a fire insurance pol- 
icy, and he never neglects being on 
time with the premium payments. Sup- 
pose that on the first of next month 
your employer’s fire insurance premium 
falls due, and on the morning of that 
day his grocer should come in with 
his bill, the coal man with his, the fice 
man with his, and even you with yours, 
for labor; also suppose that he did not 


BROADENING ITS CHARTER. 





Fidelity and Deposit Company of Balti- 
more Latest to be Attracted to 
Liability Field. 





Guy W. McConnell, superintendent of 
the development department of the Fi- 
delity and Deposit Company of Baiti- 
more sends on the following interesting 
news item: 

“One of the most important happen- 
ings in the insurance world this year, 


is in the announced plans of the Fidelity | 


and Deposit Company of Maryland, of 
Baltimore, Md., to broaden its charter 
ie permit it to engage generally in all 
iines of insurance except those classi- 
tied as life and fire. Application is now 
pending for the present session of the 
Maryland Jegislature. 

“President Warfield, who organized 
the Fidelity and Deposit Company in 
1890, was an early pioneer in corporate 
suvretyship and has built up for his com- 
pany a large fidelity and surety busi- 
ness in every State in the Union and 
in several foreign countries. ‘The re- 
sources of the company are now $6,191,- 
918.40, of which $4,560,364.16 compris2s 
the capital and surplus, and this, with a 


long established and _ representative 
agency staff, should, in a short time, 


make the ‘Fidelity’ as powerful a factor 
in the casualty field as it has been in 
the upbuilding of the surety business. 

“Tt is not our immediate intention 
‘to take up every branch of the casualty 
service,’ said Governor Warfield, in dis- 
cussing the subject. ‘We may inaugu- 
rate certain lines, possibly make some 
new departures in time. 

“*We have conducted the surety busi- 
ness for twenty years, and initiated and 
developed many of its present lines, be- 
lieving in a widely distributed liability, 
and this may, largely, account for the 
splendid success of our efforts. The 
same rule, I believe, applied to casualty 
lines, will insure similar success. 

‘‘This matter has been in our minds 
for several years and we have simply 
awaited the convening of our State 
legislature in order to execute our 
plans.’ 

“By some it has been thought that 
this change in the policy of the Fidelity 
and Deposit Company of Maryland is a 
retaliatory measure to the Maryland 
Casualty Company which has been seek- 
ing to have its charter amended so that 
it may enter the surety field. In com- 
menting wpon this, Mr. Thomas A. 
en vice-president of the Fidelity 





have money enough to pay both his in- 
Surance premium-and any one of the 
bills presented, what do you think he 
would do? Pay one of the bills and 
let his insurance go? Not on your life. 
He would politely, but forcibly say, 
“You fellows will have to come in some 
other time with those bills. My fire 
insurance is due today and I have to 
attend to that first of all.” And that 
would be good business for he thus pro- 
tects himself, likewise his creditors. 
Now, “what is sauce for the goose 
is sauce for the gander,” and if in- 
surance against loss by fire is so im- 


portant to the employer, insurance 
against loss by sickness or accident 
is just as important to the employe 


railroad men 
“receive the right of way.” 


and should always, as 
say, 


and Deposit Sameer of Marylanc, 
said: 

“The proposed amendment to cur 
charter is not, in any sense, retaliatory. 
The Fidelity and Deposit Company is 
absolutely in accord with the Maryland 
Casualty Company, and the most pleas- 
ant and cordial relations exist between 
the two companies and their officers. 
This statement is true as regards the 

(Continued on page 17.) 








UNEXCELIL.ED IN 
Favorable Mortality 


—-{ND—— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
1OWA AND ALABAMA 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst: Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 
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THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E, B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 
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Frederick G. Harvey Home Office Man- 
ager—H. L. Reber Agency Super- 
visor—F. K. Kohler Out. 





resident D. W. Rothensies of the 
Reading Mutual Life advises us that 
th company has severed its connec- 

1s with Frank K. Kohler, who up to 
D -ember 31, 1909, was manager of its 
Incustrial Department, and since that 
d: identified with the Ordinary 
bi nch. 

rederick G. Harvey who since Jan- 
ua-y 1st has had charge of the Indus- 
tric! Department is now Manager of 
th. Ordinary Branch also, and judging 
by his record thus far no apprehension 
necd be felt as to his ability to make 
good. 

L. Reber formerly superintendent 
for the company at Reading and prior 
th-reto identified with the American 
Assurance and Metropolitan Life, has 
beon appointed Agency Supervisor with 
headquarters at the home office. 


A 


GUALITY OF INDUSTRIAL BUSINESS 





The How and Why of it. 


rhe basis of quality of business is the 
yalue which the insured places upon his in- 
surahee and the extent of sacrifice he will 
make to continue it. What causes a man 
to sign an application and to make the first 
payment? 

Recause a new idea has been created in 
his mind—the belief that his need and want 

the protection is greater than that of the 
cash with which he pays its premium. 

Why does he continue paying? 

secause this idea endures—his belief has 

‘ome a CONVICTION. 

Why does he lapse his policy—provided he 
has the money to carry it? 

Because this idea is no longer dominant; 
because his belief never reached the stage 
f CONVICTION. Therelin lies the funda- 
ental point of quality of business. t is 
safe to say that 60 per cent. of new busi- 
ness lapse occurs within the first month after 
issuance of the policy because the insured 
has “changed his mind.’ After CONVIC- 
TION of the need of insuranc has been 
established, this ‘“‘change of mind” does not 
oceur, 

‘The establishment of CONVICTION” be- 
ing the first necessity of quality, how and 
when may it best be formed? 

The answer to this question leads us 
through several parts of logic to a common 
center. 

Let us first inquire how you, as a high- 
insurance salesman, ordinarily secure 
By your tactful approach, 
you arrest your prospect’s attention. By 
well-considered and _ well-pravcticed appeal, 
argument and persuasion, you arouse his in- 
terest. By intense earnestness, you stimu- 
late that interest into desire; but from this 
point on, in many instances, you rely on 
the impulse of the moment to secure the ap- 
lication. You do not wait until CONVIC- 
TION has been attained. 

You seize what seems to be the psycho- 
logical Instant. You assume that your argu- 
ments are incontrovertible; that his assent 
has been given because of his silence, and, 
without waiting. you request his age and 
his signature on the dotted line. Having 
obtained the latter, without a second’s delay, 
you complete the balance of the form, fill 
out your receipt and ask the initial payment. 
All this you do because you have worked 
up your prospect to the point of IMPULSE. 
In fact, gy! a strong Industrial writer 
would admit, if candid, that he relied upon 
impulse largely for his success. If he 
waited to secure CONVICTION before de- 
manding the signature to the application, 
big results could not be continually secured 

Bear in mind that, up to this point, no 
deep CONVICTION of need of insurance has 
been established. Yet it has been previous- 
ly shown that, unless this CONVICTION is 
formed at some time, the business will sure- 
ly lapse. When, then, is the proper time to 
establish this CONVICTION? 

To this, some would answer, “Before se- 
curing the application.” Yet this limits your 
efforts and you often lose good cases which 
you could have closed througn IMPULSE. 
Others would say, “By frequent re-canvass 
on later calls.”” But by that time the IM- 
PULSE is gone. 

Looking toward the true answer to this 
query, the following question has been pro- 
pounded by the writer to 140 members of 
cur field staff. 

“After getting the signature to an appll- 
cation and collecting the premium, how many 
times in your experience has an applicant 
changed his mind and ‘backed out’ that 
same day and before you left the house?” 
In only six instances had such an experi- 
ence occurred to our field men. 

The reason for this is simple. Although 
IMPULSE had in mney instances caused the 
pplicant to sign, the instant that the signa- 
ture had been written, pride stepped in and 


elass 


your business. 





READING MUTUAL CHANGES. ~ 


forbade retraction that day. The act of 
siguing caused the signer to say to himself, 
“I've done it; 1 have caved in.” To craw- 
fish then would have shown weakness—that 
be did not know his own mind for five con- 
secutive minutes. Hence, although perhaps 
doubting the wisdom of his act, he kept his 
doubts to himself and was silent. 

In general salesmanship the rule now 
would be, “Having secured your order, get 
out pleasantly—and quickly.”” But insurance 
is not general salesmanship, for an Industrial 
applicant has fifty-two opportunities every 
year to cancel his order. Hence, if you do 
not “cinch’’ him now you will have to later 
Moreover, it has been proved above that now 
he will not crawfish, no matter what you tell 
him; his pride won’t let him. 

There is also a very common trait in man- 
kind on which you can depend more iow 
than at any later time. Having just done a 
(possibly) doubtful thing, every man_ wel- 
comes logical proof that his judgment in do- 
ing it was good. He seeks approval from 
others of the wisdom of his act; wants to 
see it demonstrated that his deed was wise. 

Therefore, we suggest that you prove it to 
him now—before you leave the house. Ke 
view your previous points; recanvass him 
stronger than ever. He will listen now with 
ears and brain—because every argument you 
use bolsters up his pride and commends bis 
good judgment.in doing as he did—signing 
the application. Continue this until CON- 
— is established and you are sure of 
him. 

Now is the time to obtain his definite 
PROMISE to continue the insurance. It can 
be obtained now—perhaps never thereafter, 
and what a tremendous lever you have to 
prevent a lapse at some later day, by recall- 
ing to him your reliance on that PROMISE. 

Summing all, here, then, is your means of 
securing “QUALITY.” 

“Use every honorable 
DESIRE and IMPULSE.” 

Seize the IMPULSE and write 
ness! 

Collect your premium! 

Stay with your man until you have abso 
Intely transformed his IMPULSE into CON- 
VICTION! 

Obtain his faithful PROMISE of continu- 
ance!—M. C. J., in the Prudential Record. 


appeal to arouse 





New Colonial Organization. 


A new organization has been formed 
by the field men of the Colonial Life 
styled the “Colonial Institute,” the ob- 
ject being the extension of business in 
the Ordinary branch. It is modeled on 
the collegiate plan with 
and “sophomores,” “juniors,” seniors,” 
ete. A fixed amount of placed Ordinary 
is required for admission to the “fresh- 
men” class with the others graded pro- 
portionately. It has already aroused 
great interest. 





Colonial Life News. 





The most recent changes among 
Cojonial men are: Appointments to As- 
sistancies, R. Dalton, New Brunswick: 
M. Rosen, Perth Amboy; A. Broomhead 
Easton; J. Berger, Trenton; V. Moore, 
Homestead; J. O’Donovan, Assistant, 
Trenton,transferred to Harlem; M. Gum- 
bert, Assistant, Hoboken, transferred to 
Jersey City; L. S. Chance, Assistant, 
West Philadelphia, transferred to Chas- 
ter; A. F. Sacker, Assistant, South 
Philadelphia, transferred to Camden; M. 
D. Cohen, appointed manager at Tren- 
ton. 

The leading Ordinary Manager is D. 
E. O’Neil, of Harlem, followed by P. M. 
Leiffer, Hoboken; P. Hughes, New 
York; L. Janson, Wiliamsburg; L. B. 
Brown, McKeesport. Manager J. I. Me- 
Leod, of Pittsburg, holds the Industrial 
leadership, and after him come E. 
Scherff, Town of Union; P. M. Leiffer, 
Hoboken; H. Morlock, North Philadel- 
phia; J. S. Hoge, Atlantic City. 

Assistant F. K. Hess, of Harlem, ieads 
in Iudustrial, closely pressed by G. E. 
Field, Hoboken; C. E. Patterson, P. W. 
Odiam, Pittsburg; J. L. McMahon, New 
York, J. A. Conway, of Manayunk, is the 
Ordinary leader followed by J. L. Mc- 
Mahon, New York; G. E. Field, 
Hoboken; G. Shuttleton, Brooklyn; G. 
A. Parkins, Charleroi. 

The leading agent in Ordinary is F. 
Tybesky, of North Philadelphia. Fol- 
lowing him are, R. V. Curry, Hoboken: 
C. Anderson, New Brunswick: G. Robi:- 
son, Newark; C. A. Jobes, McKeesport; 
Agent R. V. Curry, of Hoboken, heads 
the list in Industrial. Next to him are: 
Vv. Puter, J. Barnett, Pittsburg; M. 


Moses, F. G. Gros, Harlem. 





your busi-| 
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“freshmen” 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Metropolitan Life 
Lnsuvance Company 


(Incorporated by the State of New York) 
(Stock Company) 


— “Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid 
6,535 per day in Number of Policies 
placed and paid for. 


$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183,403.75 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$132,172.72 per day in 
Assets. 


JOHN R. HEGEMAN, President 


Increase of 








T. WM. PEMBERTON, Ist Vice-President 


guaranteed, 

Assets December 31, 1909.... 
Liabilities December 31, 1909 
Insurance in Force December 31, 1909 


J. G. WALKER. President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life 


Its Policies are clear and definite in their provisi 


Total Payments to Policyholders since Organization 


W. L. T. ROGERSON, 2nd Vice-President 


Insurance Comp 


ns, and their values are absolutely 
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H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l*beral Industrial Policy 














—————— = 
M. C. Higgins, sperintendent for the: KEEP POSTED By Reading 


Metropolitan at Norwich, Conn., has by 
his own request relinquished the posi- 
tion and retired from active service. He 
began with the company as agent in 
Norwich in 1884, was promoted to an 
assistancy in the district July 1885 and 
in May, 1888, became its superintendent, 
having remained there continuously. 
His district has an annual Ordinary and 
Industrial income of $370,000. 





Joseph Grosner, Chief Supervisor at 
{.arge of the Metropolitan, will sail on 
March 26 for a trip to Europe, where he 
hopes to improve his health by a so- 
journ at Carlsbad. 
pleted 30 years’ service with the com- 
pany and is known over the entire field 
as “Uncle Joe.” 





W. C. Brittain, assistant of the Life 
Insurance Co. of Va., at Roanoke, Va., 
has resigned and will take a debit for 
the company. His successor is G. W 
Cole, promoted from an agency. The) 
company has appointed a second as- 
sistant at Asheville, N. C., having pro-| 
moted Agent a. E. Cates of Charlotte | 
to the position. 
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THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NF W in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place cf business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers ts the ofj.ce 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter /Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 


COSTLY RECEIVERSHIPS. 





If there is one lesson that stands out 
more clearly than another in the report 
of the receivers of the Mutual Rerserve 
Life, and the ruling of Edward S. Rapal- 
lo, appointed special master to pass on 
claims against the defunct corporation, 
it is the costliness and utter failure of 
receiverships under the old method. 
Delay and expense with a consequent 
depreciation of assets, and incrdase of 
liabilities are the chief characteristics. 

Claimed assets of $6,000,000 are now 
reported at a little over $700,000, while 
the approved claims, not allowing any- 
thing for living policyholders are in 
excess of $900,000. 

Had the affairs of the Mutual Re- 
serve Life been handled by the New 
York Insurance Department, under the 
present law which gives the Depart- 
ment power to assume control of in- 
solvent or unsafe concerns, the re- 
sults to policyholders and claimants, 
would, we believe, have been quite dif- 
ferent than those shown in the report 
above referred to. 

Incidentally, the end of the expense 
question is not yet in sight. Living 
policyholders decided to contest the 
right to cast aside their claims for re- 
serve accumulation, and the outcome 
of a legal battle on this question, while 
expensive for claimants of the M. R. 
will be watched with a great deal of 
interest. 





EFFECTIVE AGAINST TWISTING. 





The action of Superintendent Hotch- 
kiss of the New York Insurance Depart- 
ment in the matter of punishing those 
found guilty of twisting is far more ef- 
fective than at first assumed. Mr. 
Hotchkiss, of course, can only with- 
hold the license of an agent to do busi- 
ness in the Empire State and a natural 
conelusion would be that an ageut 
from writing insurance here 
could go to Pennsylvania, Massachu- 
setts, Ohio, Illinois or some other State. 
Few, however, knowing the keenness of 
competition care to take the chance of 
soliciting in another State even though 
a license might be obtained from its in- 
surance department. 


barred 


One’s reputation generally travels fast surance rate is to court disaster. 


and for a competitive agent to inform a 
prospect that the opposing solicitor was 
debarred from writing insurance in an- 
other State would create a situation few 
would care to face. 

Considered from this view-point the 
average life insurance man, who desires 
to continue in the work will have a 
wholesome regard for the power the 
Superintendent of Insurance possesses 
to punish those who twist policies from 
one company to another. 





WHICH KIND? 


“People Must Help Themselves.” 

These words are clipped from an ad- 
vertisement, but how appropriately they 
apply to the individual life. 

The world has no time for a drone; 
one who is constantly waiting for some- 
thing to turn up, or to realize from the 
efforts of others. We are living in an 
age of aggressive, progressive activity. 
Intelligent industry is what counts, and 
brings results. The paramount question 
is not “What can others do for me?” 
but rather “What can I do for myself?” 

Herein we find the difference between 
a “leaner” and a “lifter”; a “knocker” 
and a “booster”; a “failure” and a “suc- 
cess.” 


The present is a good season of the 
year to throw off the spirit of lethargy 
and indifference; to discover ones self. 
Life is an ocean of possibilities and op- 
portunities, but each individual must do 
his own fishing. 

Verily, “people must help themselves” 
if suecess is achieved. 





DISCRIMINATING PUBLIC. 





Following the upheaval in life insur- 
ance affairs and the great amount of pub- 
licity incident thereto it was predicted 
that the public in purchasing life in- 
surance would be more discriminating 
as to the selection of company than 
previously. 

It was commonly remarked prior to 
1906 that not one per cent. of those 
purchasing life insurance, eliminating 
occasions where additional policies 
were taken, designated the company or 
companies in which the _ business 
should be placed. 

Successful field men now state that 
frequently the applicant, after deciding 
to take insurance, specifies the com- 
pany; in fact it is estimated that not 
less than 10 per cent. insist upon this 
privilege. 





A Paying Business—For the Burglar. 





Figures seem to show that the bank 
burglar ought not to have trouble in 
keeping the wolf from the door pro- 
vided he can prevent the police from 
finding the latch string. 

According to Pinkerton’s report to 
the American Bankers’ Association for 
a period of fifteen years, from 1894 to 
1909, the losses of banks due to the 
blowing open of safes and vaults, aside 
from the damage loss, which is a big 
item, and eliminating entirely the losses 
due to hold-ups, amounted to $1,681,713- 
.88. The average loss per year has been 
$112,114.26. The average per month, 
$9 342.85. 7 

But, between the period of September 
1, 1908 and December 20, 1909, the losses 
amounted to $225,078.46, a decided in- 
crease both as to yearly and monthly 
average, which ought to make it clear 
enough to the underwriters of Bankers’ 
Burglary Insurance that to cut the in- 
Yet 


THE VALUE OF 


One of the strong fire insurance com- 
panies is exhibiting two sets of figures 
illustrating the value of co-insurance re- 
quirements, both for the insurer and 
for the insured. 

The first was written with co-insur- 
ance, and the loss figures are as fol- 
LOWS: 





March 17, 1910. 


CO-INSURANCE 
they could have carried the requisi 
amount for over eight years, 

Over and over again it has be: 
demonstrated that the lower rate grai 
ed for the agreement to carry a giv: 
amount of insurance to value is a beu 


fit alike to assured and the companie 
Kor the former because it gives the 








Companies Assure, 

Sound Value Insurance Loss Paid Contribute ¢ 
$350,000 $150,000 $86 642.76 $37,132.62 $49,510.14 
In this instance the assured couid practicaly complete protection agains 


have carried the required amount of in- 
surance for over 25 years with the sum 
he lost through having insufficient in- 
surance, 

The second was written at a flat rate 
and less figures are as follows; the 
figures being for building, fixtures and 
stock respectively: 


Sound Value Insurance Loss 
$145,000 $20,000 $5,906.76 
12,000 4,000 2,502.75 
113,831 43,500 45,009.91 


In this instance as noted, companies 
would have saved $28,347.86 had the 3¢ 
per cent. clause been attached to the 
policies, while on the one item of stock 
the assured could have carried the re- 
quired insurance for over five years at 
the flat- rate with the sum they lost 
through having less insurance than the 
loss, and at the lower co-insurance rate 


CLEARING THE ATMOSPHERE. 





Business Community Profits Througn 
the Conviction of a Notorious Wiid- 
cat Broker. 





Chicago, March 15 (Special Corres- 
pondence).—The conviction of E. J. 
Summerhays in the United States Dis- 
trict Court under Judge Kenesaw Moun- 
tain Landis, on charge of using the 
mails to defraud in his fire insurance 
scheme will have a far reaching effect. 
Companies for some time in writing out- 
side business for certain brokers have 
been unable to collect the premium and 
eancelled for nonpayment. These brok- 
ers would hide behind the ruling in 
some courts that payment to the broker 
was payment to the company and a poli- 
cy thus paid for could not be cancelled 
legally. Many of these policies would 
be secured from other brokers and the 
“open account” would be used as an ex- 
cuse. 

Summerhays could not get policies di- 
rect from many, if any reputable com- 
panies. He would send his order to 
Harry A. Woodcock of New York City 
or John L. Lucas, of Chicago. Mr. 
Woodcock would procure policies from 
the companies but could get but litle 
money from Summerhays. Then the coun- 
panies would cancel because no pre- 
yaium had been paid them. They did 
not know Summerhays in the transac- 
tion. When the facts were traced dowu, 
the “nigger in the wood pile” would be 
discovered and companies began givirg 
strict order to brokers dealing w-th 








we find that some of our brothers in 
the business have apparently thrown 
caution and rate sheet to the winter's 
winds, and while the figures show an 
immediate higher rate to be absolutely 
essential, in view of recent heavy and 
increased losses, they are cutting the 
rates to the point of destruction to 
themselves and the business. 

The statistics on “Damage” and 
“Hold-Up” losses are not available now. 
We can say this—they have been heavy. 
—“‘The Budget” of the Maryland Cas- 
ualty Company. 





any loss that may occur with little ad 

ed expense, supposing of course the. 
keep their agreement and carry the nr 
quired amount, and for the latter » 

cause it provides that the loss to valu: 
will be substantially the loss to insu: 
ance also. ‘he making of fire imsur- 
ance rates will never even approximat: 


‘ “Would have Loss 
Companies paid with Exceede: 
aid 80% Insurance 
$5,906.76 $1,810.40 
2,502.75 1,042.82 a 
43,500 21,500.43 $1,509.91 


a science until every policy issued shai! 
bear co-insurance conditions, for only 
under that relation can there be any 
definiteness te loss experience or gen- 
eral classification. If those States 
which desire to regulate rates were to 
inake obligatory the co-insurance re- 
quirement in each policy issued, under- 
writers might look with more equanim- 
ity on the plan. 





them that Summerhays’ orders should 
not be honored. 

In Chicago, Lucas has no standing 
yut he would band most of his orders to 
the placer for A. Loeb & Sons, a very 
reputable firm, and the placer would get 
policies from outside brokerage comva- 
nies because they believed they were 
dealing with Loeb & Sons. The Loeb 
vilice could get no money from Lucas 
because Lucas could not get any pay 
ments from Summerhays. 

Summerhays did business for con- 
cerns all over the country but nearly 
aH had cancellation notices served cn 
them. He would attract an assured -e 
cause he claimed to be able to get in- 
surance at lower rates in good compa 
uies. Cheap insurance however was 
found in the end to be pretty expensive. 

The Government had Mr. Woodcock 
come from New York, also E. S. Blaci- 
ford, likewise W. L. Pettibone, ditto G 


-N. Pinkney. Officers of various victimized 


companies were present. Assured were 
here from all parts of the country. All 
had the same story. 

Judge Landis in his charge declared 
the validity of the policies or whether 
the companies had a right to cancel 
legally did not enter into the case it 
such were a step in the preconceived 
plan to defraud. 

The jury was out but a short time and 
brought in a verdict of “guilty” under 
every count. Summerhays has not yet 
been sentenced; the limit is 4% years in 
the penitentiary and $1,500 fine. Sum- 
inerhays under the merciless cross-<x- 
amination of Assistant District Attoriey 
Rio Childs was literally shot to pieces. 
He was the most damaging witness 
against his own case. 

Mr. Childs in his argument arraigned 
Summerhays’ counsel, J, H. Westover, 
without naming him by saying some 
legal mind devised the scheme and en- 
deavored to keep the defendant just 
within the law. 

One of the witnesses was Percy B 
Sullivan, ex-convict, and ex-wildcat up- 
derwriter, former manager of the de- 
funct Ilinois National. 

John L. Lucas, who handled Summer- 
hays’ orders in Chicago, turned State’s 
evidence and being on to all the fine 
peints of the scheme, was used as a 
source of information by the Govern- 
ment attorneys. 

Summerhays was sentenced to serve 
two years in the penitentiary. 
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JUSTIFIED BY RECORD. 





tes Reduced on Butter and Cheese 
Factories and Creameries in New 
York State. 





The Underwriters’ Association of New 
rk State has recently reduced its 
tes on Butter and Cheese Factories 
d Creameries an average of between 
and 20 per cent., believing the loss 
io is favorable enough to warrant 
‘-h action. 
No figures of stock companies are at 
nd to show the fire cost of carrying 
is class, but herewith is presented the 
cures for five years of the Mutual 
eamery and Cheese Factory Associa- 
yn, which operates in New York State, 
suring the above class only. These fiz- 
es are taken from their annual re- 
rts, and are doubtless accurate. Ow- 
g to the fact that they write many 
jlicies for a short term, the fire cost 
lculated on the basis of expenditures 
liability is somewhat misleading, but 
average cost of $12.64 per $1,000 of 
surance over the five year period is 
obably about correct. 


by the “Patersen Insurance Aenodiativa. 
This report was given by J. E. Muller. 

There was a ieport of the committee 
on fire patrol presented by Louis Sher- | 
wood. 

These reports aroused considerable 
interest and each member of the Asso- 
ciation pledged a hearty support to the 
measures. 

It was also decided by the Executive 
Committee to hold special meetings of 
the Association from time to time in 
tne different localities of Hudson county. 
the first to be in Hoboken, the second 
in North Hudson and the third in 
Bayonne, 

It is suggested that by going into 
these neighborhoods, added interest in 
the work of tne Association would be 
aroused. 





GOING ABROAD. 





Henry Evans Shortly to Seek a Com- 
plete Rest—Will Spend Some Time 
in Europe. 





Despite his rugged physical and men- 


Number of Amount of Losses Expenses Actual Apparent 

policies insurance paid paid assess- actual 

written written ment cost 

per $1,000 per $1,000 

_, are 905 $ 925,408.50 $9,214.29 $2,784.21 $16.42 $12.96 | 
eer 1,030 1,018,409.50 8,635.83 3,096.13 13.58 11.52 
OE. wcteve 1,055 1,112 542.00 4,181.94 3,699.07 8.58 7.08 
908. iviaas 1,096 1,211,854.00 10,280.65 3,707.96 13.01 11.54 
+ LCi 1,103 1,221,504.00 8,718.10 3,762.42 11.61 10.22 


AN ALERT ORGANIZATION. 


Members of Hudson County Board to 
Hold Meetings in Various Towns 
Throughout Field. 


At the annual meeting of the Fire 
Inderwriters .Association of Hudson 
County, held at Jersey City several 
days ago, officers were elected for the 
1ew year as follows: 

President John H. Ward, of Nelson 
& Ward Company; vice-president, C. 
Alfred Burhorn, Hoboken; treasurer, 
Frank Stevens; secretary, James Far- 
ey. 

Executive committee: J. Q. A. Wil- 
liamson, Jersey City; C. C. Schmidt, 
Hoboken; Charles Singer, of Limerize, 
Shields, Singer Company, North Hud- 
on; Louis N. Creighton, of Craft and 
Company, Bayonne. 

Reports of the officers and committees 
showed the Association to be in excel- 
lent condition and keenly alive to the 
agents’ interests in Hudson county. A 
number of new members were admitted. 

The meeting was largely attended and 
all members listened with especial in- 
terest to a report of the special commit- 
tee which visited Trenton in the in- 
terest of several bills pending before 
che Legislature, which were introduced 


tal equipment Henry Evans president of 
of the Continental and the Fidelity-Phe- 
nix Fire Insurance companies of New| 
York, is thoroughly fagged out, and will | 
shortly seek relief in a trip abroad. 

Mr. Evans worked night and day in| 
rounding out the tangled affairs of the 
Phenix Fire, the problems possented | 
thereby being of a most complex nature. 

While the Continental] and the Fidc!- 
ity-Phenix have joined the Western | 
Union, President Evans has not yet de- 
cided about membership in the Bastern 
Union, and it is understood the matter 
will not be taken up earnestly until his 
return from abroad. 








Orange Hat Factories Not Shutting 
Down. 
Some days ago there was published a | 
report that certain hat maufacturies | 
of the Orange, N. J., valley were shut-| 
ting down, and that still others propos- 
cd doing so very shortly. We are re- 
liably informed, that the story, which 
caused some uneasiness among fire ‘n- 
derwriters is wholly unwarranted. This 
being the off season in the industry all 
of the plants are reducing their forces, 
but not beyond the usual number, nor 
is there any thought of their doing ‘sO. 











| 














INCORPORATED 1855 
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(Continental Fire Insurance Gompany 


THE GREAT AMERICAN COMPANY 


Assets - - - : $22,332,787 
Liabilities (except capital) ° $8,287 ,908 
Policyholders Surpius - $14,044,878 
Losses paid, more than - $72,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








| FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - ~ . - - - $2,500,000 

LIABILITIES (except capital) - . é « 9,049,438 

ASSETS - - - - 14,081,389 

POLICYHOLDERS su RPLUS - - $5,031,951 
THE FIDELITY-PHENIX combines financial strength and 


a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


Western Department 
205 LA SALLE STREET, CHICAGO 


Principal Office 
68 WILLIAM STREET, NEW YORK 


Southern Department 
PRUDENTIAL BUILDING, ATLANTA, GA 











FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are issued jointly by the 
and the Fidelity-Phenix 
Each assumes half the 


Continental Fire Insurance Company 


Fire Insurance Company of New York. 


liability. 
TOTAL ASSETS ° $36,414,176 
TOTAL LIABILITIES . 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 


280 LA SALLE STREET, CHICAGO 











TH EB 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


Aigesip iniaidinitay 425 Walnut Street, Philadelphia, Pa. 


AGENTS WANTED AT ALL DESIRABLE POINTS 


- SURPLUS TO POLICY-HOLDERS 


| | OVER $450,000 


* 
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BAD FIRE AT SYRACUSE. 


Drescher Building Sustains $55,000 
Damage—Flames Start in Smoke 
House. 





It'is conservatively estimated that $55,- 
000 damage resulted from the fire that 
partly destroyed the four-story Drescher 
block, at Syracuse, N. Y., on the 10th 
inst. The structure was largely occupied 
by Pankratz Drescher, one of the oldest 
dealers in pork products in Syracuse. 
The building was valued at $30,000. 

“Mr. Drescher said he carried a stock 
of between $7,000 and $8,000, the greater 
part of which was flour and feed. Goods 
valued at $2,000. were unloaded from 
cars back to the building in Pearl 
street the day before the  fiie, 
Meats formed only a small part of the 
stock, the bulk of it beinz flour and 
feed in the store adjoining his meat 
market and the balance on the second 
floor. 

“In addition to the loss by fire the 
greater part of the stock was soaked 
with water. fiour and feed, the for- 
mer in sacks and barrels and the lai- 
ter in sacks, so far as the water reached 
it, was said to be a total loss. ‘I do not 
know how much insurance I carry,’ hé 
said. 

“Mr. Drescher’s son, Anton, who is 
associated with him in business saiw 
he thought the fire must have siarted 
in the tobacco factory. The father es- 
timated the loss on the building at $20,- 
000 and the loss on stock and fixtures 
at $10,000. Fuames did not get to the 
street floor or basement where tune only 
damage was done by water. 

$30,000 Loss on Tobacco. 

“Frank E. Greis of the Greis Tobacco 
Company said the loss on his sock 
would total $30,000 and on machinery 
and fixtures $1,500, covered by an in- 
surance of only 56 per cent. He said: 

“*We occupied the third floor and loft 
above. The stock was on the third floor 
and the loft was used for storing emp y 
cigar boxes and cases. We had half a 
million 5 and 10-cent cigars made up 
We were employing twenty men, and 
the fire will practically put us out of 
business for three months unless we 
are able to force ourselves into some 
place. 

“*all that we saved is fifty cases of 
tobacco. which is to be delivered March 
15. This has been ready for shipment 
to us, but we are postponing the ship- 
ment until we could make room for it, 
which we were tryinz to do. I have no 
idea as to how the fire originated. There 
were stoves on the third fioor, which 
we had to use to heat the building for 
our workmen.’ 

“Mr. Greis was in Auburn and was 
about to start for home when a friend 
told him about the fire. In the Greis 
Tobaco Companye are Frank E. Greis, 
Herman E. Greis ond Dr. William H. 
ureis. In addition to manufacturing 
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cigars they do a large business in scrap 
tobacco. Charles B. Greis is foreman of 
the factory. 

Bottling Machinery Damaged. 

“Louis House of L. House & Sons, 
who conduct a soft-beer bottling busi- 
ness in the five-story brick structure ad- 
joining Mr. Drescher’s property oa the 
north and owned by the company, was | 
at work in his establishment when he 
discovered the fire. After the alarm 
had been sounded Mr. House carried a 
line of hose from the fifth floor of his 
block to the roof. He had no damage} 
from fire, but he thought considerabie 
had been done by water. This will be 
confined to the machinery. 

“The 24-inch firewall of brick be- 
tween the two buildings is not solid, 
Chief Quigley said during the progress 
of the fi:e. There the chutes extending 
between the wall and these were ‘plug- 
ged’ up with wood from Mr. House’s 
side. To prevent fire breaking through, 
Mr. House used the hose on the fif h 
floor of his building and while he pro- 
tected himself from loss from _ the 
flames it added to the water damage. 
Water backing up over the gutters in 
Pearl street, back of the _ building, 
flooded Mr. House’s cellar so that he 
was unable to get into it. He said there 
was considerable machinery in the cel- 
lar, but he was unab!le to give any esti- 
mate of his loss.” 





APPOINTS GEORGE BERRY. 





Syracuse General Agent to Represcnt 

German-American of Pa. in New 

York Outside Metropolitan Dist. 

Having recently been admitted ‘io 
New York, the German-American Insiir- 
ance Company of Pittsburg has appoint- 
ed George Berry of Syracuse, its gen- 
‘ral agent for the State outside the 
Metropolitan District. In the latter 
field the representatives are Whilden & 
Hancock. Mr. Berry is likewise the 
Empire State general agent for the AlI- 
lemannia Fire of Pennsylvania, and has 
its business well in hand. 

The German-American is one of the 
sterling insurance institutions of West- 
ern Pennsylvania, and possesses assets 
of over $650,000, fully $260,000 of 
which is net surplus. 

ENTERING UNITED STATES. 
(Continued from page 1.) 





& Company, long Western managers of 
the National Fire of Hartford, and 
prominent in local agency circles of Cii- 
cago and New York. In the latter city 
the business is under the direction of 
Edward Meinel, who will likewise be 
prominent in administering the affairs 
of the French company. Mr. Meinew!’s 
long training in the business, as local 
und special agent and company execu- 
tive peculiarly fits him to successfully 
cope with the new responsibilities 
placed upon his firm as United States 
managers of the oldest and one of the} 
strongest French fire insurance corpor-| 
ations. 
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CENTRAL NATIONAL FIRE 


INSURANCE COMPANY 


OF CHICAGO, ILL., 


HAS BEEN ADMITTED TO 
TRANSACT BUSINESS IN 
THE STATE OF NEW YORK 


Paid in Capital ,- - 


u 


$200,000.00 


Net Surplus - - - - 146,951.00 





WHILDEN & HANCOCK, Managers 


105 William Street, New York 


For New York, Pennsylvania and New Jersey 
— INCLUDING — 


METROPOLITAN DISTRICT 








FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 

PHOENIX INS. CO. OF HARTFORD, CONN. 

SPRINGFIELD F. & M, INS. CO. OF MASS. 
J. M. DONALD, AGENT 


24 COURT STREET 





BROOKLYN 











Calumet Insurance Company 
CHICAGO 

















Louis s. 


E. E. HALL & CO. - - - 


Do you represent “‘ The QUALITY of Strength? ”’ 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


First Class Indemnity at Regular Rates 


DRA 5. o ae keeves pegs Race Sia Mie hee woe ee $1,000,000.00 
EE vine oad Vakedee sw eees sank eeeens iu twtecadeeecd 2,468,409.88 
Liabilities (except Capital and Surplus)............ 5 we tai 850,835.90 
Surplus to Policyholders................. roe Teer $1,617.573.98 


AMONSON, President 
General Agents New York State 


45 Cedar Street, New York 
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oO. L. VAN LANINGHAM. 





Denial of Statement That he Was Paid 
a Dollar for Services in Connection 
With United Fire. 





In the course of a two page “roast” 
the stock seling plan of the Pacific 
S.irety Company of San Francisco, the 
nderwriters Report” asserts that O. 
|. Van Laningham, the power behind 
the scheme, profited to the extent of 
$50,000 through his brief association 
h the United Insurance Company 
o! which he was the original promoior. 
fhis last assertion is vigorously denied 


b. Ferris EB. Shaw, president of the 
United, who unqualifiedly asserts that 
the total payment made by the com- 


pany to Mr. Van Laningham amounted 
to but $7,500, half of which sum was 
pid im cash and the balance in stock of 
i institution, on the same basis that 
is sold to all other investors. The 
payment, asserts Mr. Shaw, was not for 
‘vices, but solely to reimburse Mr. 
Ven Laningham for moneys advanced in 
the purchase of office furniture and fix- 
es and in payment of printing bills 
Ir. Van Laningham never received nwr 
| he ask for one cent for his services.” 
The latter named gentleman is no 
ger connected with the United in 
way, his future interest in its up- 
iiding being solely a friendly one. 





SECURES STRONG DIRECTORS. 





Completing Organization Board . of 
New Jersey Fire—Prominent 
Bankers Interested. 

Clarence Hodson, secretary in 
charge of the organization work of the 
New Jersey Fire Insurance Company 


of Newark announces that the follow- 
ing have been secured for the Organ- 
ization Board of the Company: 

Edward M. Waldron, President, the 
E. M. Waldron Co., contractors, New- 
ark; president, the Lincoln Realty 
Company; director, the Mutual Realty 
Corporation. 

E. C. Bataille, president, the Ameri- 
can National Bank, Newark; director, 
Roseville Trust Company, Newark; di- 


rector, Mutual Trust Company, Orange. 
Ek. Alvah Wilkinson, president, Wii- 
kinson, Gaddis & Co., wholesale gro- 


cers, the Ironbound 


Newark; director, 
Trust Company. 


Willard I. Hamilton, asst. sec’y., 
Prudential Insurance Co. 
John T. Simpson, president, Ameri- 


can Concrete-Steel Co 

Isaac Shoenthal, Surrogate of Es- 
sex County, Court House, Newark. 
Former Mayor, City of Orange, N. J. 

J. Bayard Kirkpatrick, attorney 
Union Building, Newark; secretary, 
the Neptune Meter Company. 

Luther Childs, of the Childs Restau- 


rant Co., Newark, New York and else- 
where; president, Bernardsville Water 
Co., Bernardsville, N. J.; director the 
Bernardsville National Bank, Bernaris- 
ville. N. J. 

John T. Rowland, Jr., 
architect of Jersey City, director, the 
Union Trust Company, Jersey City. 

Robt. M. Petty, president the Wash- 
ington National Bank, Washington, N. 
J.; president, The Baston & Washing- 
ton Traction Company. 

Robert Lecouver, president the Fi:st 
National Bank, Westwood, N. J.; presi- 
dent, the Lecouver Press Co., N. Y. 

Reuben C. Hunt, president, the Farn- 
ers and Merchants National Bauk, 
Bridgeton, of Hunt Bros., Department 
Store. 

William L. Douglass, cashier, the 
Garfield National Bank, New York City. 
Depository cf Funds, the 

National Bank, Newark. 
The Merchants National 


supervising 


Bank 


Merchants | 


of 


Newark has been selected as a deposi- | 


tery for the funds of the company. 





W. A. STONEY 





Will Devote Entire Time to Managing 


Underwriters Bureau of Middle 
and Southern States. 





In future William A. Stoney will dc- 


} 
| 


vote his time wholly to managing the| 


affairs of the Underwriters 
the Middle and Southern States 
headquarters in New York City. 
will continue as well to serve as secre- 
tary of the Fire Underwriters Elec- 
trical Bureau. 


with 


Mr. Stoney, prior to the 
was assistant general agent of tho 
Phenix of Brooklyn, and head of its 


Sprinklered Risk Department, handling 
the outside inspection work as well. 
The Underwriters Bureau is the out- 
growth of the inspection service inau- 
gurated by the Phenix years ago when 
it was running a “jumbo line” 


depart- | 


Bureau cf} 


He | 


15th inst., 
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ment. Company after company sought 
copies of its inspection reports, the 
mand therefor eventuating in the forma- 
tion of a distinct service, with Mr. 
Stoney in charze 


uc 





Hart Darlington, New York State 
agent of the Spring Garden Fire, an- 
nounces the appointment of Frank I. 
Kennedy, as the Company’s Albany rep- 
resentative, vice Charles L. Gove. In 
advising policyholders of the change Mr. 
Darlington says in part: 

“Mr. Kennedy’s knowledge of the 
business and your personal acquaint- 
ance with and confidence in him, espec- 
ially qualify him to satisfactorily con- 
serve our mutual interests and maintain 
our pleasant relations.” 





THE COMPANY WITH THE PYRAMID 











1,639,961.20 | 


NEW HAMPSHIRE> 
ee em 
FIRE INSURANCE CO. 


3.779, 569.67 


400 68! 64 








2,937,319.76 | 
3.163,68005 | 








1.154.610.10 


See 
=a al z 


__4.310.836.19 | _1.257.058.25_ 
__ 4.500.404 ie 1.322.978 .14 
~_4,661,149.8! 1408.68!.54 


5.196,017.46 1.510.064.23 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - - 


$1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 
Holders - - + $%2,063,044.01 


lone real —— of an Insurance company is im the con- 

servation of ite management, and the management of 

THE HANOVER is an absolute assurance of the seeurity 

of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD. Vice-Pres. and Sec’y 

WILLIAM MORRISON, Ass’t Sec’y 

JAMES \ Ww. vy. BOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
. $1,000,000.00 


6,562,329.14 
2,008,419.02 


Cash Capital. . 
Assets........ 
Net Surplus 
Surplus for Policy 
Holders . . 3.008.419.02 
HEAD OFFICE 
Cor. William & Cedar Streets 




















BRITISH AMERICA 


ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNTED STATES BRANCH 


January 1, 1910 

; .556,740. 4 
B 54,302.33 
HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K C., 
Vice-Presidents 


LL. D. 


| W. B. MEIKLE, Gen. Mar. 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 





100 WILLIAM STREET - - - - 


New York 





“The Leadiug Fire Lusuraave Compar 
of America ” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Will remove from their present 
quarters to spacious offices in 





the new Undeiwriters Building 


Nos. 123-133 William St, 
New York City 


where increased facilities will 
had for promptly 
efficiently serving the needs of 
brokers. 


be and 








MARS E. WAGAR, President 


Assets... 

Unearned Premiums. 
Reserve for Losses 
Accrued Taxes........... 
Cash Capital onalie 
ere 





Statement of January 1, 1910 


Western Reserve Insurance Co, ©'¢veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


3,750.00 
250,000.00 
71,327.14 


JNO. A. KELLY & CO., General Agents 


84 WILLIAM STREET, NEW YORK CITY 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


INDIANAPOLIS, INDIANA 


We can use a first-class Stock Salesman for special work 





THE AUTOMOBILE‘ INSURANCE COMPANY OF AMERICA 


Correspondence from Live Agencies solicited 
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WILL HAVE RUNNING MATE. 
Plan Adopted for Launching a Sister 
Company to the Peoples National 
of Philadelphia. 

To take care of the considerable vol- 
ume of good business constantly offer- 
ed to the Peoples National Fire, of 
Philadelphia, beyond its carrying ca- 
pacity, Louis S. Amonson, president 
of the institution decided upon the 
organization of a second company to 
be run under the same management 
of the Peoples National and in con- 
junction therewith. Mr. Amonson’s 
method of procedure is thus set forth 
in a circular letter to the stockholders 

of the Company: 

“T take pleasure in advising you that 
the organization of the Independence 
¥ire Insurance Security Co. has been 
completed. The new company pro- 
vides a plan for the establishment of 
a sister Company to cooperate with 
the Peoples National. 

“The wonderful success of the Peo- 
ples National has resulted in its being 
offered a greater volume of profitable 
business than it can handle under its 
conservative plan of limiting the 
amount of insurance to be written by 
it under each policy. 

“The securing of such co-operating 
Company will bring with it, under our 
management, the necessary insurance 
facilities for taking care of the im- 
mense volume of profitable business 
now going to our competitors, which, 
in the judgment of your officers, will 
be fully as large as that now being 
received by the Peoples National. It 
will give us two channels of premiums 
income, and valuable reciprocal rela- 
tions with the consequent economy in 
expenses, office rent, management, etc. 
to be. derived from having two insti- 
tutions under one roof. 

“You will find enclosed a subscrip- 
tion privilege and certificate of allot- 
ment in the Independence Fire Insur- 
ance Security Company which explains 
itself. Stockholders of the Peoples Na- 
tional enjoy the special privilege of 
securing stock in the ‘Independence 
for the same number of shares now 
held by them in the ‘Peoples National,’ 
this privilege expiring on April 15, 
1910. 

“You will note the subscription to the 
stock of the ‘Independence’ is entire- 
ly’ voluntary. No stockholder is under 
any compulsion to take up the allot- 
ment. If you are unable for any rea- 
son to accept this privilege, and have 
not any friends to whom you wish to 
sell or transfer your allotment, it will 
be greatly appreciated if you will re- 
turn your certificate. asigned in blank 
as promptly as possible, because we 
have many applications from outside 
interests who were not able to secure 
Peoples National Stock, but who desire 
to be interested in the Independence 
There are also many of our old stock- 
holders who have applied for a larger 
participation in the Independence thar 
they would be entitled to receive un- 
der this allotment rights, and we woul!d 
like, if possible, to have them accom- 
modated. 

“The house of Chandler Brothers and 
Company, bankers, have reserved for 
themselves and their clients the op- 
portunity of securing any stock that 


may not be taken up by our own Stock- 
holders, thus making the establishment 
of the associated Company in advance 
an immediate and assured success. 

“The plan of a co-operating compan; 
is by no means a new one. Over twenty 
of our competitors have one or more 
sister companies established, giving 
them greater underwriting capacity, 
through an exchange of business and 
two agency systems, with a consequelit 
reduction of expense, notably, the 
‘Continental’ which organized the ‘Fi- 
delity’; the ‘Hartford’ which has as 
running mates the ‘Citizens’ and ‘New 
York Underwriters’; the ‘German 
American’ of New York with the ‘Ger- 
man Alliance,’ and the ‘North Ameri- 
can’ with the ‘Alliance.’ In planning for 
two companies under one management, 
with two channels for securing busi- 
ness, and a division of expenses, we 
are following the wise lead of the most 
prosperous and up-to-date Companies. 

“The proposed Capital of the ‘Inde- 
pendence’ is One Million Dollars, Shares 
being sold for Fifty Dollars each, di- 
vided equally as to Capital and Sur- 
plus, and each stock-holder in the 
‘Peoples National’ has the right to se- 
cure an equal number of shares in the 
‘Independence’ to the number of shares 
held by said stockholder in the ‘Peo- 
ples National.’ This Company, like the 
‘Peoples National,’ will have no bonus 
stock, and every one will pay the same 
price. 

“There is every reason to believe 
that the ‘Independence Fire Insurance 
Security Company’ will be equally or 
more successful and profitable than the 
‘Peoples National,’ as for it the ground 
has been thoroughly broken. 

“The above is submitted with the en 
dorsement and approval of your Ex- 
ecutive Committee, and with the hearty 
recommendation of your Officers.” 


Premiums and Losses in Minnesota. 





The Minnesota Insurance Department 
gives figures showing the total pre- 
miums and losses in Minnesota and fr 
the principal cities as follows: 

Premiums. 
. .$1,746,119.23 
St. Paul 1,072,007.33 738,175.12 
Duluth 651,431.02 518,617.43 
Minn. (Tot.) .,.$7,720,432.80 $3,839,671.30 


Losses 
Minneapolis $949,612.89 





A Correction. 





In our issue of March 3, reference 
was made to the discontinuance of the 
agencies of the Glens Falls and Mil- 
waukee Mechanics in the office of 
Henry C. Zaro by T. Y. Brown & Co. 

Mr. Zaro informs us that he volun- 
tarily resigned the agencies of these 
companies because of a misunderstand- 
ing with a member of the Brown 
Agency. 





Narrow Escape for Special Agent. 





Special Agent Emerick of the Wash- 
ington Fire of Seattle had a most ex- 
citing experience in the snow slide ac- 
cidents in the Cascade Mountains re- 
eently. The railroad coach in which 
Mr. Emerick was traveling turned en- 
tirely over and a number of people lost 
their lives but barring a few bruises 
Mr. Emerick suffered no ill experieace 
aside from the rather violent shake-up. 





SVEA FIRE AND LIFE INS. CO., limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY. N. Y. 


SURPLUS INSURANCE | 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS —Guarantee Underwriters. London Lloyds 
PROMPT SERVICE a ae - - LIBERAL COMMISSION 








A. P. WATSON, President C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 








WHILDEN & HANCOCK 
105 WILLIAM STREET NEW YORK 


U.S. MANACINC UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 


General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 
General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 








fies All Losses Adjusted and Paid Through Our Office -@a 








Northern Assurance Co., ita. 


OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 








Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 


Admitted Cash Assets......... $4,801,566 
IN THE All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1,725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 





























PERCY B. DUTTON 


FIRE UNDERWRITER 


ROCHESTER} si. iz 


| State Manager 


HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER of OHIO 


ROE A JOE SE SN Se ME I 




















QUEEN 


Ins. Co. of America, 
Wew vorx. 














AMERICAN UNION FIRE 


INSURANCE COMPANY, 


OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,600,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 
Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 











ORT Te rt 





CENTRAL UNION FIRE. 





company Forming at Kansas City— 
Capital of $1,000,000 and Liberal 
Surplus Proposed. 





Arguing that the rapid growth of 
he Middle West affords a fine opportu- 
ity for the successful launching of a 
ew fire insurance company, a number 
f Kansas City, Mo., business men pro- 
»se forming such an organization. The 
tle selected is the Central Union Fire, 
ith a proposed capital of $1,000,000 and 
is much surplus as it is possible to 
cure.” 


“L.@& L. & G.” FIELD MEN. 








hanges in Territory to be Made as of 
April 1. 





On April 1 H. M. Fairchild, special 
rent of the Liverpool & London & 
lobe Insurance Company in Eastern 
ennsylvania, will be assigned to West- 
rn Pennsylvania with headquarters at 
ittsburgh, to succeed Harold Haskins, 
esigned, and F. H. Walker will repre- 
ent the same company as special agent 
n Central and Eastern Pennsylvania, 
aving headquarters at Harrisburg. H. 
}. Reisinger, in addition to the States 
f Maryland and Delaware, and the Dis- 
rict of Columbia, will be placed in 
harge of the southern portion of the 
state.—“‘Journal of Commerce & Com- 
uercial Bulletin.” 





ON A STOCK BASIS. 





New England Casualty Company of Bos- 
ton Reorganized—Corwin McDowell 
its President. 





The reorganizaton of the New Eng- 
ind Casualty Company of Boston, upon 
stock basis has been fully effected and 
he corporation is now in fine shape for 
utively beginning operations. Corwin 
McDowell, formerly with the New York 
[ife, and now president of the New 
England Casualty, is an alert campaign- 
er and knows how to round up attrac- 
ive business. 


Agents Meetings to be Open to Public. 





Local agents of Carthage, Mo., have 
formed an association with a constitu- 
tion providing that all meetings shall 
be open to the public. The object of 
the association is to promote good prac- 
tices by cultivating closer relations be- 
tween local agents. Officers have been 
elected as follows: John C. McGee, 


president; E. H. Wyatt, vice-president; 
A. F. Butts, treasurer; W. L. Braerton, 
secretary. 





Watkins & Wells have sold their 
agency at Ownesboro, Ky., to Newton 
H. Field who by this deal adds five 
strong companies to his alieady strong 
list. 











VIRGINIA WEST VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 





THE EAS oe UNDERWRITER 


” INTELLIGENT SUPERVISION. | 





Changed Conaition of New York Trac- 
tion Properties From an Underwrit- 
ing Viewpoint. 





What the “know how” can accom- 
plish in transferring unwelcome street 
railway properties into deservedly at- 
tractive underwriting hazards, is cun- 
cretely shown in the present conditioz 
of the lines of the Third Avenue ani 
the Union Railway companies of New 
York and the Yonkers Railroad Com- 
pany of Yonkers, all three of which are 
supervised fire insurancewise by Marsh 
& McLennan, of this city, Chicago and 
London. 

Addressing the interested insurance 
companies under late date Marsh & Mc- 
Lennan advise: 

“Since our last report on these sys- 
tems, numerous improvements have 
been made, some of which are givea 
in the detailed list attached. 

“In addition to the improvements 
mentioned, every car has been rewired, 
and the usual hazards in poor car wir- 
ing had been entirely eliminated from 
these systems. By the adoption of a 
device for automatically cutting the 
power off when cars are not being actu- 
ally moved in the various car houses, 
the liability of current being left on 
lights, heaters or power wires is re- 
duced to a minimum, thereby making 
these risks unusually safe. In the opin- 
ion of many experts, this device elimi- 
nates fully 90 per cent. of the usual car- 
house hazards and unquestionably pre- 
vents many incipient fires. The trolley 
lines in the Bronx are not yet equipped 
with this device. 

“The old hotel building on Third ave- 
nue, between 129th and 130th streets, 
has been made into a thoroughly fire- 
proof office building, thereby removiaig 
a serious exposure and creating a de- 
sirable risk. 

“Sprinkler systems have been instal- 
led in the following car houses: 

“Third avenue, between 129th and 
130th streets and Lexington avenue. 

“Amsterdam avenue betwees 128th 
and 129th streets. 

“Repair Shop, third avenue, 65th and 
66th streets. 

“The horse-car barn at No. 177 Man- 
hattan street has been entirely rebuilt, 
and is now a modern fire-proof car 
house. The floor in the repair shop, 
65th street and third avenue, has been 
replaced with concrete, and this risk is 
now considered very desirable, with its 
sprinkler system and automatic device 
for cutting power off the cars. 

“All electrical defects have been cor- 
rected and any other defective condi- 
tions are remedied as rapidly as they 
appear. Inspectors are constantly go- 
ing over the properties, bringing all 
defects to the attention of the manage- 
ment. Fire brigades have been organ- 
ized at all the larger risks and are 
regularly drilled. 

“Every possible assistance has been 
ziven us by the officers of this system 
to bring about the present excellent 
conditions.” 





The Farmers Mutual of Minneapolis 
is seeking by mandamus proceedings 
to secure a license in North Dakota 
The North Dakota department has re- 
fused to issue a permit on the ground 
that the mutual has used a larger per- 
centage of the assessments for expenses 
than the law allows. The company has 

















New Jersey Office: ENGLEWOOD, N. J. 
Local agents wishing to add a 





THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


rowing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


NORTH CAROLINA previously been operating in North 
MARYLAND NEW JERSEY Dakota. 
MYRON W. ROBINSON 
New Jersey State Agent For 


New York City Office: MILLS BLDG. 
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Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 

Buffaio German Dixie Fire 

Security Ins. Co. of No. Am. 
(of New Haven) 


FOR— 
NEWARK and ESSEX CO. 


a ~ ——y Facilities for New York 
Brokers. Phone our Expense 








0. 0, LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. Si River St. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 


Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mer. N. J. Dept. 























H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 





Representing Eighteen Leading 
Fire Companies 
for 
Atlantic City and Vicinity 


Have desirable opening for 
another strong company. 








SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 
General Agents 
GERKE BUILDING 


Cincinnati, O. 





MO>DmMAODD 
omZ2-r 











BUSINESS 





JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 


15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted 


A good-sized company desires 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc Corresponden ce confidential 
Address 210 Onondaga Ave.. Syracuse WN. Y. 


applications 








SURPLUS LINES 


D. C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIRERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 








SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 
American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 





TORONTO 
CHICAGO 


NEW YORE 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 


$25,000 Binder at London Lloyds 














PHILIP A. 


39 PROSPECT AVENUE 





BROKERED LINES 


MURRAY 
SUBURBAN AGENCY 
WESTCHESTER COUNTY 


MOUNT VERNON 


SOLICITED 
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"FIRE HAZARD IN COTTON MANUFACTURING 


By R. H. Burdett, of the Fire Protection Engineering Department of Fred $./ 
James & Company, New York. 


Below we 


phase of the handling and manufacture of cotton. 
will 


Mr. Burde*t 
“Knitti 


The Bastern Underwriter 
Siock Dyeing and‘Spinning”; 
the Oil and the Waste.” 
nical language 


as 


vise underwriters not now 

tain manufacturing industries, 

From the time when the staple is 
picked from the boll and thrown in 


heaps upon porches of the farmhouses 
to await the farmers’ convenience for 
conveyance to the gin until the cloth is 
in storage, there is a constant inherent 
hazard in handling cotton; but Under- 
writers, as a rule, are not interested 
until the first process leading to its 
manufacture, the removal of the seed, 
is encountered. 

The building where this is done is 
called the “Gin” after its principal ma- 
chinery. The first hazard of process met 
with, however, is the common method 
of conveying the cotton into the build- 
ing by dropping the suction of a blower 
system into the farm wagon. Parlor 
matches frequently enter the stock 
through carelessness or intent and ignite 
in the blower, which carries the burning 
cotton inside. The ginning machinery 
consists of a series of rapidly rotating 
saws, which strip the staple from the 
seed, and the entrance of foreign matter 
often ignites it here. These buildings 
are frequently doomed as soon as a fire 
starts, for they are usually located in 
country districts where fire protection 
is unavailable and, while in operation, 
the floors are littered with loose stock 


and the air filled with lint, which will 
flash a fire instantly over the entire 
room. Standard blower systems and 


segregation of of course, les- 
sen the hazard; but the gins are natural- 
ly on the prohibited lists of practically 
all insurance companies unless of mill 
construction or sprinklered. 


processes, 


The gin bale, formed on a hand press, 
is the ordinary “square bale” of the 
South. Convenience in handling, how- 


ever, has led to the use of the compress 
—practically a warehouse containing a 
heavy steam press for reducing the bale 


in size. There is slight special hazard 
here, although these buildings are some- 
times badly exposed by gins, and the 


process requires buildings of large area 
and the handling of immense values. 


As cotton fires can never be ex- 
tinguished while the cotton is in bale 
form, the best construction of ware- 
houses takes the form of small com- 
partments, separated by standard fire 
walls, but with light frame ends, which 
can readily be torn away to allow the 
immediate removal of burning stock. 


This is facilitated wherever possible by 


the construction of one-story buildings 
and the lowest rates are quoted for 
stock stored one bale high, the bales 
standing on end. Indeed, even automat- 
ic sprinklers seldom furnish much pro- 
tection when warehouses are allowed 
to pile their stock several bales deep, 


and the draining of automatic supplies 
and destruction of the warehouse, or at 


SECURE ANOTHER COMPANY. 
Whilden & Hancock Managers for Cen- 
tral National Fire Just Licensed in 

New York. 
Following close upon the announce- 
ment that Whilden & Hancock, general 
agents in this city had been appointed 
local representatives of the German 
American of Pittsburgh, comes the in- 
formation that this progressive firm 
have been selected as manazers of the 
Central National Fire Insurance Co. of 
Chicazo, for New York, Pennsylvania 
and New Jersey, including the Metro- 
politan district. 

The Central 
cash capital of 


which has a 
a net sur- 


National, 
200,000 and 


,o 
45» 


The later articles will be written in the same untech- 
is that given beiow, 
thoroughly 
as tu their exact nature. 


present an article dealing with the fire hazards incident to a 


issues of 
of “Raw- 
“The Seed, 


in subsequent 
treat of the processes 
Weaving and Finishing” and 


the purpose of the series be.ng to ac- 
conversant with the hazards of cer- 


least of the compartment where the fire | 


broke out, has occurred when sprinkler | 
alarms have failed to give early notice 


of a fire. 


The cause of a warehouse fire is usual- | 
with | 


” 


ly a mystery, although the “nigger 


| 
| 
| 
| 


a parlor match, and “spontaneous com- | 


bustion” get their share of the credit. 
Cotton stored in the streets of cities, 
as thousands of bales at a time are 
frequently seen in cotton centers like 
Macon, Augusta and Montgomery, are 
naturally exposed by smoking ped- 
estrians, and sparks from engines fre- 
quently set fire to bales on station plat- 
forms. 
cotton and live there for several days 
without giving notice of its presence, 
bales already on fire are sometimes stor- 
ed with other cotton without the knowl- 
edge of those who are handling them. 

Warehouses as a class may be divid- 
ed into two main groups, “commercial” 
and “mill.” The former are 
quently of the old type of construction, 
high buildings with solid brick 
(permitting the storage of many layers 
of bales) and with a few doors, 
of which are of small area and impede 
the ready removal of the stock during a 
fire. As a rule however different con- 
ditions are found among warehouses be- 
longing to mills. 


The necessity of handling rapidly 
large quantities of cotton, as well as 
the constant fluctuation in price of the 


staple, requires the mill operator to 
have facilities for storing a long “run” 
of stock. A ten thousand spindle mill, 
for instance, would require storage 
facilities under average conditions for 
about two thousand bales, and the best 
storage conditions, as a rule, are found 
in these warehouses. Due to reasons 
that will be brought out later, mii] 
warehouses are usually of “mill con- 
struction,” fully sprinklered and the 
standard methods of handling the stock 
described earlier in this article are en- 
p!oyed. 

One hazard, however, that will not be 
found in the commercial warehouse is 
encountered in many mill warehouses, 
that of opening the bales. A blower 
system is frequently emploved to con- 
vey the cotton to the mill, and although 
the chance of ignition in the conveyer 
properly belongs among the hazards of 
manufacture, the accumulation in the 
warehouse of large quantities of loose 
cotton and the presence of workmen 
about the loose stock frequently results 
in bad fires. Opening therefore shoul 
be done in a separate building, cut off 
in a standard manner from the ware- 
houses, 
cess permits 
opener room. 
plus of $146,951, has just been licensed 
to do business in the Empire State. 

The Whilden & Hancock office is de- 
veloping some proportions in the fire 
insurance line. The firm has the under 
writing management of the Mononga- 
hela for the United States, 
eral agency, 
of 


the following companies: German 


American of Pittsburgh: Austin Fire: | 


Commonwealth of Texas; Republic Un- 
derwriters and Central National Fire. 
They are also general 
Philadelphia Underwriters for the New 
York suburban territory. 





Consolidated Fire & Marine, of Minn. 


The Minnesota Department has made 
public a report of an examination of 


walls | 


So, as fire can enter a bale of | 


| 


too fre-| 


} 


ail} 


and as little stock as the pro-| 
should be allowed in the! 


J and the gen-| 
including New York City. | 


| 
| 
| 
| 
| 


agents of the| 


March 17, 1910. 











FIREMER’S INSURANCE 60. 


NEWARK, N. Je 
Statement January 1, 1910 


Capital Stock ......................-51,000,000.00 
Reinsurance Reserve,................ 1,755,910.95 
All other Liabilities .... ........... 219,395.11 


NET SURPLUS...... .. 2,739,781.73 


TOTAL ASSETS. . 


- -$5,715,087.79 


er ee ee oe ey 





DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secrsi ry 








ee 








New York New Jersey Pennsylvania New England 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. No overhead writing. 


All losses adjusted and paid by us. Five special agents. 








German Fire Insurance Co. 
OF INDIANA 


ESTABLISHED 
1854 


Home Office 
INDIANAPOLIS 


Fanuary Ist, 1910 
Assets = = $618,182.90 


$248,139.22 


= = 


Surplus to Policyholders - 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy 


nal 











CRUM & FORSTER 


GENERAL AGENTS ‘ 
NORTH RIVER INSURANCE CO. BUILDING 
ASSETS 

12-81-07 

Empire City Fire Ins. Co., Inc. 1850..... 
Nassau Fire Ins. Co., Inc, 1852...... 
Peter Cooper Fire Ins, Co., Inc, 1853 
National Lumber Ins, Co., Inc. 1905. 
(Writing Woodworkers ‘and —- only) 

United States Fire Ins. Co., Inc, 1824 
Dutchess Fire Ins. Co., Inc. 1906..... 
(Where not locally represented) 
FOR WEW YORK CITY 

AACHEN & MUNICH FIRE INS. CO. 

ALLEMANIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 


THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 











INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 

















the above named company showing its follows: Income for year, $174,215.90; 


condition as of December 31, 1909. The total disbursements, 139,856.66; tota: 
Consolidated rire & Marine, it will be admited assets, $356,758.56 total lia- 
remembered, has completed its plans bilities, except capital, $143,268.65; cap- 
to remove shortly from Albert Lea, ital, $200,000; surplus over all liabilities, 


$13,489.91 ; to 


$213 489.91. 


Minneapolis. The figures from the re- surplus policyholders, 


port of the Minnesota examiners are as 
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BROADENING ITS CHARTER. 





(Continued from page 8. 
United States Fidelity and Guaranty 
Company also.’ 

“Mr. Whelan further explained that 
the Fidelity and Deposit Company of 
Maryland sought a change in its charter 
in order to have the same powers as 
other surety companies organized, at a 
later date, in Maryland and those in 
other States. He also said that since 
ithe Fidelity Trust Company of Balti- 
more had taken over the banking busi- 
ness of the Fidelity and Deposit Com- 
sany of Maryland, the latter no long2r 
conducted a banking business nor re- 
ceived deposits, and that included in the 
ending amendment to its charter is a 

peal of its powers to do a banking, 
‘rust and safe deposit business. A 
hange in title of the company is ac- 
ordingly proposed, substituting tie 
vord ‘Surety’ for ‘Deposit,’ making 
he name of the company the Fidelity 
ind Surety Company of Maryland, 
vhich will indicate more accurately and 
xactly the character of the business 
one by the company and remove a ncw 

isleading word from its corporate 
tle.” 





Manager for Mountain Territory. 





The Title Guaranty & Surety Com- 
pany of Scranton, has appointed Gordon 
Scott manager of its Mountain field, em- 
bracing the States of Colorado, Mon- 
tana, Wyoming, Idaho, Arizona and New 
Mexico, with headquarters at Denver. 
Mr. Seott comes from the companys 
head offices where for the past three 
ears he was superintendent of the legal 
livision. 





A Large Damage Award. 





In the opinion of the Appellate Divi- 
ion of the Supreme Court, New York, 
£58,000 is not an excesive award for one 
who had suffered severe physical injury. 
The case before the court for review 


was that of Miss Addie M. Hunt against 
the Long Island Railway Company. 

The plantiff was so badly injured 
while attempting to board a train of the 
defendant corporation that both limbs 
were taken oif. A first verdict of $25,-| 
000 was rejected as insufficient, and! 
upon retrial of the case the award was 
fixed at $58,000, which latter sum was 
confirmed wpon appeal. 





NATIONAL SURETY NEXT. 





New York Company Latest to Decide 
Upon Broadening of its Activities. 
(Never a laggard in the race for busi- 

ness W. B. Joyce, president of the Na- 

tional Surety Company, of New Yo k, 

now announces that the corporation will 

enter the general casualty field, writing 

a number of lines in addit’on to fidelity, 

surety and burglary insuiance it is now 

issuing. 





Independent Surety Company. 





Interests closely identified with the 
United States Realty and Improvement 
Company of New York, are behind the 
Independent Surety Company of this 
city, now seeking incorporation. A cap- 
ital of $500,000 is proposed for the or- 
ganization. 





Arthur J. McKenna, recently with the 
London Guarantee & Accident, has 
been appointed assistant manager of 
the burglary énsurance department cf 
the Great Eastern Casualty Company, 
of New York, under the supervision of 
Manager Norman R. Moray. 





Frank Hunter, for the past two years 
president of the Trustee Company, has 
accepted the presidency of the Bowden 
Gazzam Company, an important local 
agency of Seattle. 





The indemnification of banks against 
loss through forgery is the latest form 
of insurance p’oposed by the surety 
companies. | 


THE EASTERN UNDERWRITER 


For injuries sustained by her two- 
year-old son over a year ago, Mrs. Mary 
Davis of Jersey City, (has brought suit 
against the Millard Construction Com- 
pany asking $5,000 damages. 
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H. C. Eddy, of Chicago, Western man- 
ager of the Commercial Union Assur- 
ance Company, has been elected presi- 
dent of the Underwriters Salvage Com- 





- 
Permitted 


107 Springfield Ave., 





Paid up Capital $1,500,000 





F. P. Gasoline Gas Machi 
FIRE PROOF “Moacic ~FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


OR 
THE INCANDESCENT LIGHT & STOVE CO., 


pany. 
) 


Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 


Newark, N. J. 


426 E. Pearl St., Cincinnati, Ohio. 














PHILADELPHIA’S 


“PIONEER MILLION 


THE ORGANIZATION OF 


INSURANCE 


DOLLAR CASUALTY, SURETY AND MISCELLANEOUS 


COMPANY” 


THE ENTERPRISE CASUALTY COMPANY 


Is rapidly nearing completion, under a charter by the State of Pennsylvania 


SUBSCRIPTIONS and PLEDGED UNDERWRITINGS at this date aggregate more than 


$1,000,000 CAPITAL and SURPLUS 


Among the subscribers for stock and the proposed Board of Directors are men of National Reputation in the 


Banking, Professional and Business Worlds 





tions of this nature. 





Much criticism has been heared 
upon recent and pending organiza- 
We invite 
closest investigation of our propo- 
sition by reputable insurance men, 























THIS COMPANY IS BEING 
ORGANIZED ON AN ECO- 
NOMICAL EXPENSE BASIS, 
WHICH SHOULD MEET [__ 
WITH THE APPROVAL OF 
THE VARIOUS INSURANCE 
DEPART MENTS. 











Funds 
being kept in twenty approved 
depositories throughout the coun- 
try and are carefully safeguarded. 


of the company are 











FROM CONNECTIONS ALREADY MADE AN EXCELLENT VOLUME OF BUSINESS IS ASSURED 


General and Local Agents desiring further information regarding company, address 


L. V. GILLIAM, 530 LAND TITLE BUILDING - . 


PHILADELPHIA, PA. 

















Hints That Will Aid 
Recently an agent in a 


Where an dispute with his company 
Agent’s following a loss on an ac- 
Duties End cident policy, wrote thus, 


“When I landed the busi- 
ness, I had earned the commission and 
it was up to the company, not me, to 
keep tabs on the policyholder.” The 
question of where an agent’s duties end, 
will probably never be definitely decided 
in the miscellaneous casualty lines of ia- 
surance, It always has been largely a 
question of ethics, and ethics in busi- 
ness is like oil and water—they cohere 
only under the most extraordinary con- 
ditions. ’ 

Agents in otner lines of business are 
not troubled with this question, because 
when they make a sale, it is a closed 
incident for all parties concerned as 
soon as the goods are accepted. But the 
insurance business is peculiar in this 
respect. When an agent sells a policy, 
it is but the beginning of an important 
relation between the company and the 
policyholder. The company immedi- 
ately becomes interested in the as- 
sured’s manner of life and activities. He 
may change his occupation or in other 
ways add to the hazard so that the 
company might regard him as an unde- 
sirable risk. Suppose a_ policyholder 
fell into bad habits and became an ex- 
cessive drinker. Would it not be the 
duty of an agent to report such cases 
that came to his notice? No company 
would knowingly accept a risk that was 
physically good, but morally bad and 
the conscientious agent would undoubt- 
edly reason that it would be deceiving 


his company to keep the information 
from it. 
An insurance agent is more than a 


mere order taker. He is the 1:epresenta- 
tive of ‘his company in all respects and 
many his duties are essentially ex- 
ecutive. The law too recognizes this 
and has often held companies respons- 
ible for the acts of their agents even 
when these have not been 1n accordance 
with instructions. 

Such difficulties are not likely to oc- 
cur with experienced insurance agents; 
they understand that business is 
one of constant watchfulness and in- 
terest in a policyholder never flags un- 
til the contract expires. 

In the insurance business an agent’s 
powers are in proportion to his ability 
to direct them. A new agent is given 
scarcely any authority beyond the rou- 
tine necessary to conduct the agency. 
Gradually as he shows capacity, he is 
allowed to handle more of the details 
the work and we find some agents 
in the field who have wide discretionary 
powers, handling questions that are 
usually passed up to the executives of 
the company for decision. 

With such broad activities, an ageat 
feels that there is something more than 
his personal interests to be considered. 


of 


the 


of 


The welfare of the company in his 
territory rests in his hands. He ca2 
make or unmake its reputation and 


when a quesiion arises as to his course 
of action, he knows that the best inter- 
ests of the company are the only ones 
that he can honorably consider. 

+. s 
and “I wish,’ represent the 
between backbone and wish- 


“T will” 
difference 


bone. 
om a * 
It has been frequently es- 
Court timated that 85 per cent. 
Business of the bonds filed in 


county courts all over the 

country, bear the signature of personal 
ureties. With many surety companies 

trying strenuously to increase their busi- 
ress, it is simply astonishing that there 
should be even a few personal surety 
bonds being filed in the courts. It cer- 
tainly is not he fault of the companies: 
they are spending thousands each year 


to get this business. It looks like a 
case against the local agents at the 
cminty seats 

A real investization of this prepond- 


erence of personal surety bonds, would 
probably reveal some curious things 
and perhaps at the same time point 


THE EASTERN 


POINTERS TO AGENTS — 





in Business Getting. 
the way to a change in prevailing 
methods. For instance, in any county 
seat that is not close to a large city, it 
is usual to find attaches of the court 
or attorneys with lots of time on their 
hands, acting as representatives of 
surety companies. In their efforts to 
get the business of these communities, 
the surety companes have naturaliy 
selected as representatives, the persons 
who seemed most likely to come in 
touch with the persons requiring bonds. 
But such arrangements are at best 
only make-shifts. The surety business 
is of too much importance both to the 
courts and to the companies for it to 
be handled as a “side line,” by the 
representative. Court clerks and law- 
yers under these circumstances are 
merely order takers; taey would never 
be business builders; they wouldn’t go 
out and solicit patronage for the com- 
pany. They have an eye only for the 
commission, do the least possible service 
for the money and put the company 
on any knd of a risk. : 
The elimination of the personal sure- 
ty in county court proceedings would 
seem to be a matter of appointing as 
agents, men who will devote their 
whole time to insurance, who will get 
out and work up the business; then, in 
educating these men how to get the 
business, make salesmen of them; and 
to enlizhten the people on the evils of 
personal suretyship. Why this aacient 
custom don’t die out is one of the 
strange things of the day. Nobody 
champions personal suretyship; the 
courts don’t want it; the signer cer- 
tainly don’t cherish it, he merely tol- 
erates the practice. Neither would the 
principal desire it if he knew that a few 
dollars premium would save him the ob- 
ligation of seeking a personal surety. 
Good surety agents, backed by a cam- 
paign of education in literature and ad- 
vertising will put an end to personal 
suretyship. 





WANT HOME RULE. 


Local Burglary Underwriters Associa- 
tion Would Handle its Own Affairs 
—To Appeal to National Body. 

On Friday last a meeting of the New 
York Board of Burglary Underwriters 
was held at the office of President Ed- 
win B. Quackenbush. Only routine busi- 
ness was transacted, with the excep- 


tion, we understand, that the proposi- | 


tion of requesting the Burglary Insur- 
ance Underwriters Association to per- 
mit the local organization to indepen- 
dently handle matters pertaining di- 
rectly to New York city business, re- 
ceived much consideration. It would 
appear that the greater part of the 
large producing agencies or brokers in 
the Metropolitan District are strongly 
in favor of having burglary underwrit- 
ing questions arising in New York, 
handled independently of any compli- 
cations relative to the business that 
may arise between the companies out- 
side this field. 

It 


UNDERWRITER 











is understood that the opinion | 


generally expressed by those attending | 


the meeting, 
fact that so far as the present burg- 
lary situation in New York is concern- 
ed, the companies are practically all 
acting in ful! accord, and that there is 
today less friction of possibility of dis- 
turbing element in the business than 
ever before in its history. It is the be- 
lief of many that this condition can be 
made permanent through the control 
of New York city business by the Lo- 
cal Board, the membership of which, 


seemed to evidence the | 


is of course, made up of the local man- | 


agers of each of the represented com 
panies. 


There seems to be consider- | 


able merit in this proposition for New; 


Yorkers are becoming better educated 
as to the advantage of burglary in- 
surance, if not as to its real necessity, 
and it would appear not improbable 
that, excluding bank burglary premi- 
ums, the time is not very far distant 
when practically one half of the total 
volume of premiums in the United 
States will be written in this city. 


| 


| 


| 


Sues American Surety Co. 





As surety for Arthur E. Gove, master 
ot the United States collier Alexander, 
the American Surety Company of New 
York, has been sued by the Federal Gov- 
ernment to recover $6,000, the amount 
of its bond. The contention is that 
Gove converted to his own use $8,408- 





.75 of public funds. 





New Georgia Company Starts Business. | 





With a capital of $100,000 and a sur-| 
plus of $40,000 the Equitable Casualty | 
Company of Atlanta, Ga., commenced 
writing business some days ago. It is 
now issuing personal accident and 
health policies, and within a short time | 
plans to write liability and plate glass | 
insurance as well. 
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‘The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That’s Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 








AGENCY CORRESPONDENCE 
SOLICITED 





2 OE A LR LATER 9 at TGS CN Pie Bd 








ESTABLISHED 1886 








THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—InNSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 








—j 


he (jeneral Accident 





Assurance Corp. Lta. 


FIRE and LIFE 








| C. H. BOYER, United States Industrial Department Manager | 





Company. 


Life Companies. 


Six and Eleven Payments as desired. 


232 32,52 02 3) 0) 2 2 9 
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VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 
Railroad Installment provided for on the Pay Order Plan of Four, 


Men With Ginger Can Get The Most For It With The GENERAL 
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PRRRRREE 


ay 





The Title 


M. M. 





AN AGENCY CONTRACT 


—WITH— 


Guaranty & Surety Company 


SCRANTON, PENNA. 


is a valuable asset to any insurance office 
Capital 
L. A. WATRES, President 


and Surpius $1,500,000 


JOS. A. SINN, Mer. Surety Dept- 
TOWNSHEND, Supt. of Agencies 


AGENTS WANTED IN UNCOVERED TERRITORY 








or 


Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 








(Formerly The Metropolitan Plate 
Home Office, 


PL E GL 
PERSONAL 
HEALTH 


ASS 


DANIEL D. WHITNEY, Vice-Pres. 





ACCIDENT 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. 


OF NEW YORK 
Glass and Casualty Insurance Co.) 


47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G, BROOKS, Ass’t Soo, 
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j By M. M. Townshend, Sup’t of Agencies of The Title Guaranty & Surety Com y. 
H 
: Eee Re ee 
A receait news item in one of the bond, imposes upon friends or relatives | The Bankers Surety Company 
leading issurance journals informed its by having them sign for him, and these 
readers that an investigation by a notsharinginthe belief of risk, if they OF CLEVELAND 
State Treasurer revealed the fact that consider the matter at all, pledge their 
in the case af 33 banks whose bonds property as security, but go rizht on 
were subject to renewal at the time, transacting business with this same ASSETS = i $ | ,000,000.00 
16 of the sureties were dead and that capital that has already been pledged 
no provsion had been made for new taking all the various chances of loss | 
bondsmen. or gain that accompany business ven- 
Another reliable source informs us tures generally. As these sureties are Th B k S C 
that the defaleations in one State apparently worth the amount of their S an ers urety ompany 
: amounted to two million dollars ($2,- pledges their bond is accepted, it never 
i 000,000) in six months. Think of it! A oOccurrng to the obligee that busizess announces the appointment cf Messis. Frank P. Dolan, Edward G, 
; sum equal to the capital and surplus of reserves may cause a shrinkage in the Eibler and James McGinty under tne Agency firm name of ‘‘DOLAN 
; many prominent institutions and larze security he has taken. After a time, per- EIBLER & McGINTY” as its G : Waste vs 
; enough to pay for a modern sky-scraper, haps a term of years, it becomes neces- a as its cenere See Managers for the State 
@ ground and all, being swept away sary to call upon these sureties to make of New York to succeed Messrs. Sarders & Flanders, effec ive March 
hrough breach of confidence, in so good a shortage, only to findthat some 1st. 1910. 
short a time. Really, it fairly stag- pe hy vagy passed = and or The Company’s present offices at 56 Maiden Lane—25 Liberty Street 
gers the mind in trying to grasp its others have become ‘early or quite = ; a a : 
esac see bankrupt and perhaps the rest have will be retalued by oom General Mauagere. 
As @ matter of illustration, let us sold or transferred their property. If A continuation of your valued patronage will be much appreciated. 
suppose that this entire shortage was anything can be realized out of the M. A. CRAIG, Secretary 
‘overed by personal bondsmen, and that wreck, it is accomplished only after Cleveland, Ohio February 25, 1910 
ill of them were living and were stil] Paizful efforts and perhaps much Hti- 
worth the amount they had pledged #4@tion. 
themselves for, which is doubtful, it Need for Continuous Responsibility. 
would mean $20,000 each for one hun- The f , yshi 
» fallacy of personal suretyship OF EVERY 
lred men. and the need of an imperishable surety SUR ETY BONDS DESCRIPTION 
~ As to Personal! Sureties. are very clearly and forcefully demon- 





Now in most cases men who can 
qualify as surety in this amount have 
their money invested in their business, 
homes, etc. They do not keep the cash 
lying around in a box ready to cover a 
loss, which they do not believe is going 
to occur; in fact. most of taem rather 
forzet the incident or at least tactily 
ignore the existence of the obligation 
they have assumed. But the unexpected 
happens, a loss does occur, and the 
money must be raised and quickly! 
Picture to yourself the mad scramble 
and the awful upheaval in business 
circles that would result from an at- 
tempt to convert so large anamount in 
real estate and other property into cash 
on short notice. Think of the sacri- 
fices that must be made and the suffer- 
ing that must necessarily follow. 

As we have shown only the bond- 
man’s position in case of a loss, let us 
consider the other side a moment, that 
of the obligee, or holder of the bond. 
This obligee, whether an _ individual, 
firm or corporation, requires a bond be- 








strated by these two incidents, andasa 
word to the wise is sufficient, the omi- 
nous warning they give should do much 
to discourage the use of a practice 
which owes its existence to a mistaken 
idea of friendship, and is a snare and 


a delusion to those needing protection. | 


The security it afforded in by-gone 
days, when business was conducted on 
a smaller scale, and the wants of men 
more moderate, was poor enough, but 
now that larger amounts are involved 
in business transactions and there is 
more call for lavish expenditure of 
money, it cannot carry the load. Just 
as the old wooden bridge must now be 
replaced by a steel structure, to sustain 
the heavier traffic, so does the magni- 
tude of modern business and new so- 
cial conditions demand a stronger and 
imperishable surety. So assuredly con- 
tinuous is corporate surety that not 
even death, which is the end of all 
things human, can interrupt its pro- 
tection. The entire board of directors 
and all the officers of a corporate sure- 
ty may pass away, but its protecting 








EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, EIBLER AND MoGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 
56 MAIDEN LANE ~ 


NEW YORK 








THE ZX TNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contractors, ISSUES :—Burgiary Insurance Policies 


Court, and covering ali 
miscellaneous require- 
ments 

Fidelity Bonds guarantee- 
ing the honesty of em- 
ployees in positions of 
public and private trust 


Pilate Glass insurance Policies 
Personal Accident Policies 
and 

Health Insurance Policies 



































q Aen there is thought to be an ele- power goes right on from day to day We have desirable territory for Agents and would be giad to correspond 
ment of risk involved, and, .therefore, and from year to year. Men may come with business producers 
protection needed. The party furnish- and men may go, but corporate surety- THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK. 
ing the bond, desiring to save the ex- ship, like Tennyson’s brook, goes on 
pense of the premium on a corporate forever. 
Bill to Hold Trustees Liable. eight and seven and one-half years re- BONDS.- CASUAL I > 
i spectively in the state prison at Sioux 
A bill has been filed in the Massachu- Falls S. D. On the morning of No- AGENTS | Can command Bond 
setts Legislature, providing that trus- vember 12 last they burglarized the or Casualty business 
tees of savings banks and directors of Bank of Norden, S. D., securing $2,400. 
co-operative banks shall give a bond of The safe was blown open with nitro- IF Are seeking an 
e $15,000 earh, and that they shall be re- glycerine. pe A Agency connection 
- sponsible for loss to depositors caused . 
by dishonesty or incompetency of any Admits $60,000 Embezziement. 10 Are not representing : 
bank officer. ean YOU another like Company 
* When taken in hand by the police ee 
Bank Robbers Sent to Prison. Thomas E. La‘sen, receiving teller of Address AGENCY DEPARTMENT 
ana the Philadelphia branch of the First R 
Convicted of burglary in the third National Bank of Camden, N. J., ad- THE EMPIRE STATE SURETY COMPANY OF NEW YO K 
degree, John Walsh and Harry Dean, mitted embezzling $60,000 of the insti- 
alias Thomas Lane, were sentenced to  tution’s funds. 
‘Liability THE FIDELITY AND CASUALTY COMPANY 
The Employers’ Liability f 
a . “a 97 to 1°02 CEDAR ST., NEW YORH CITY. 
. Assurance Corporation, Limited — | Aasete nae eeee ins $ 9,598,924.02 
| - apital and Surplus...... er 3,564,229.90 
The original and leading Liability | : 
Insurance Company in the World Yhe. | Losses paid to January 1, 1910 313,9,5063.21 
ER. ACCIDENT. | This Company grants insurance as follows: 
LIABILITY, STEAM oan ITY ae of New York Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
HEALTH, FIDEL | Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
AND BURGLARY INSURANCE SUPERIOR POLICIES Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
290-292 Broadway, New York Cp i ee cee FFI +. 
SAMUEL APPLETON, United States Manager | pi i oe 
’ . ’ 
33 rian, bios. ie | | ROBERT J. HILLAS, Vice President and Sec, HENRY CROSSLEY, Asst. Secretary 
’ ’ e 
| FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, Srd Asst. Secretary 
ACENTS WANTED | 
_— 
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THE EASTERN UNDERWRITER 


- UNITED SURETY COMPANY 


BALTIMORE MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 
TELEPHONE 1770-71 JOHN. 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office _ F. J. Walters 
CHICAGO Resident Manager 


45-49 Cedar St. 
F. W. LAWSON New York 
Gen’! Manager % ? emhieaians 
—_ Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., 
—New Eng-and 


Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 


Established 1869. 








T. J. FALVEY, President JOHN T BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Pm Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 











DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO STEVENS(N, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 
































March 17, 1910. 


WE WANT YOU 


on the salesforce we are daily increasing if you 








are a successful stock salesman and can prove 
past performances. We have a_ proposition 
which we need big men to handle—men used 
to earning big money—and we will give such 
men liberal contracts and exclusive territory. 
We make no advances to littlke men on what 
they are ‘‘going to do,’’ but we pay the big 
men the limit on what they do do. If you can 


qualify, let us hear from you. 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








\ 








Keep Your Eye 
On This Page 





‘*“UNION 

of 
next 
week in this publication. It 
of the 


whole life insurance fraternity. 


See what the 
NATIONAL LIFE” 


has to say 


Philadelphia 


will be interest to 


Don’t miss it. 


W. E. A. Wueeter, Pres. 











UNION NATIONAL LIFE INSURANCE COMPANY 


PHILADELPHIA, PENNA. 


HOME OFFICE, - + PENNSYLVANIA BUILDING 








